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HOOVER MEETS | 
N. A.C. C. HEADS 
NEXT TUESDAY 


Highway Progress and 
Foreign Discrimination | 
Topics | 


| was disallowed by 


EW YORK, April 29,—| 

President Hoover will 
meet with directors of the Na- 
tional Automobile Chamber 
of Commerce in the White | 
House, Tuesday, May 5, for 
the purpose of discussing the 
business outlook. 

Progress on highway expansion in | 
the United ‘States and abroad and | 
direct discrimination against the 
sale of American automobiles in for- 
eign countries are among the topics 
which will probably be discussed at 
the session. 

The conference the 
House will follow the 
meeting of the chamber directors 
which will be held on Monday 
night, May 4, in the Metropolitan 
Club, Washington | 

It was stated that the directors’ 
meeting would be held in Washing- 
ton to facilitate the partitipation 
of the industry’s executives in the 
International Chamber of Commerce | 
sessions which are also being held 
there the same week. | 

Secretary of State Stimson, Wil- 
liam R. Castle, assistant secretary 
of state, and other prominent gov- | 
ernment officials will be guests of | 
the chamber directors at a luncheon | 
which will be held in the Metro- 
politan Club the same day as the 
directors’ meeting. 

Following the luncheon, the di- 
rectors will confer on the domestic 
and export trade prospects, with | 
Secretary of Commerce Robert P.| 
Lamont, Dr. Julius H. Klein, assist- | 
ant secretary, and other officials of | 
the department. 

Roy D. Chapin, chairman of the 
board of Hudson Motor Car Com- | 
pany, and one of the directors of | 
the chamber, will preside at the 
transportation conference of the | 
international trade session, 
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FINANCE COMPANY NOT 
LIABLE FOR SEIZURE! 
IN LIQUOR CASES| 


29.—Judge 
Court, a 


7 hoo Ta., April 
Scott, in District 
oa to hold a finance company, 
possessor of a choettel mortgage on 
an automobile, liable for the con- | 
|fiscation of an automobile in the | 
peer it is employed for the trans- 
portation of liquor. The contention 
| of the state that the finance com- 
|pany should have investigated the 
reputation of the owner more closely 
at the time of the acceptance sale 
the court. 
That the decision of the lower 
court may go to the Supreme Court | 


on appeal is likely through the of- | 


the county attorney. The 
;}point has been a mooted one here 
and has held back many an auto- 
mobile deal because of the question 
|}of the individual's reputation be- 
coming a factor in a 
sales contract and possibility of the 
machine being confiscated if used 
for illicit purposes. 


| fice of 


GEMMER (CO. ORDERS 


INDICATE CONTINUED 
HEAVY CAR OUTPUT 


Detroit, 
duction will continue on the up- 
grade throughout the second quar- 
| ter, according to figures based on 
|future commitments released by the 





| 


conditional | 


‘ident De Vaux has decided to! 
}and night shifts, which means | 


lat the ( 


| 55,000 persons visited the salesrooms 
April 29.—Automobile pro- | 


Gemmer Manufacturing Company, | 


sector and worm and roller steer- 
ing gears. 

Gemmer 
tinuous increases 
quarter, and May, 


production showed con- 
during the first 
according to or- 


| manufacturer of Gemmer worm and | 


'M. E. A. OFFICIALS AT 


| ders on hand and in production, will | 
I 


show an tincrease of approximately 
|/24 per cent. over April, which was 
the best month of the year. 


ELECTRIC STORAGE 


| will 


BATTERY WINS TAX SUIT 


Philadelphia, April 29.—Electric 
storage batteries are not subject to 
the higher tax rate on automobile 
accessories if they are equally 
adapted for other commercial uses, 
according to a ruling by the Federal 
District Court here. In making this 
Judge W. H. Kirkpatrick 
decided in favor of the Electric 
Storage Battery Company against 
the government for a tax refund of 
$1.362,881. 


|development committee will discuss | 


Late News Flashes 


Lansing, Mich., April 29.—Reo Motor Car Company and 


subsidiaries report for quarter ended March 31, 
loss of $420,832 after depreciation, etc., comparing with net gparks from Detroit 


1931, net 


loss of $175,436 in first quarter of 1930. 


Pittsburgh, April 29, —W a 


pany and subsidiaries report 
1931, 
equivalent to 31 cents a 


Air Brake Com- 


for quarter 


net profit of $990,529 after depreciation, taxes, etc., 
share on 3,172,111 shares of no- Par | Engineering news 


ended March 31, | Calendar of coming events. 


55,000 AT NEW. New Engla 
DE VAUX DEBUT 


ON WEST COAST 


Oakland “Plant Puts on. 
Day and Night Shifts 
To Fill Orders 


RAND RAPIDS, 


29, 


‘Excessive Allowances 


factory 


EW YORK, April 


April | 
England district 


—Because of the en- 
thusiastie reception given the the effects of : t] 

a I9eCtS . - r ras >Y 

De Vaux six on the Pacific | ‘™© Chtects of spring weather, 

| reaction at the present time. 


oy, Witch, oe toe obficiall 
debut of the new member of WILLYS-OVERLAND 
ELECTS OFFICERS 
AND DIRECTORS 


the automobile industry, Pres- 
Toledo, April 29.—At the annual 


meeting of the stockholders of the | 
Willys-Overland Company held here | 
yesterday the following § directors 
were elected: John N. Willys, chair- 
man; C. O. Miniger, George M. 
Jones, Marshall Field, Charles F. 
Glore, Rathbun Fuller, Gordon M. 
Mather, Thomas H. Tracy, L. 
Miller, J. H. Gerkens and T. A.| 
Russell. 

The following executive commit- 
| tee was elected by the directors: 
Cc. O. Miniger, chairman; George 
M. Jones, Charles F. Glore, Rath- 
bun Fuller, Gordon M. Mather and|! 
L. A. Miller. 

Officers of the company were re- 
elected as follows: L. A. Miller, 
ident; George M. Graham, vice- 
president; J. H. Gerkens, vice-presi- 
|} dent and treasurer; 
secretary; W. E. Miner, comptroller; 
E. L. Clapp, assistant treasurer; 
C. Kruse, cashier; E. F. Wiggins, 
assistant cashier. 


by 


put the Oakland plant on day | 


a oe of 200 cars a day | 
‘alifornia factory. 

here from San 
that a total of 


Advices received 


Francisco report 
of De Vaux Pacific Coast dealers | 
Saturday and Sunday. It is esti- 
mated that this total will have 
reached 200,000 by the end of the 
week. The croegei breakdown shows 


(Continued on Page 2) 


DETROIT TODAY FOR 
IMPORTANT SESSIONS 


New York, April 29.—Officials of 
the Motor Equipment Association 
meet in Detroit at the Book- | 
Cadillac Hotel tomorrow and Friday 
for several important business 
sessions. 

Tomorrow members of the sales | 
progress in the association’s .co-op- | 
erative, educational campaign, built | 
around its “Care Will Save Your 
Car” program. On the same day 
members ot the joint show com- 
mittee will meet with representa- 
tives of the National Standard Parts | 
Association to lay plans for the sec- 
ond annual M. E. A.-N. S. P. A. 
Joint Trade Show, to be held in At- 
es City during week of Decem EW YORK, April 29.—Both pro- 

These sessions will be followed | duction and sales of commercial 
Friday by a meeting of the M. E. A. | cars in the United States have with- 
board of directors. stood the current period of depres- | 

sion in better shape than passenger | 
{ j/ cars, according to a survey of the 
TODAY comparative statistics for the past 
ee : fifteen months. 
3 


2) 


(C ontinued on Page 





Records of Automotive Daily 
Page News show that the decline in both 
| New preventive service wins for car j output and sales of trucks has been 

dealer less severe than that of cars in 
Editorial, s | nearly every month of the period. 
|'This condition held through the 
| Contemporary comment ..Page 4 | first quarter of this year, during 


Differential discussions Page 4/| which period commercial car pro- 
.Pages 8 and 9 | duction was off only 20 per cent. 


-Page 4 
.Page 4 


“Deserved Praise” 


stock. This compares with $2,187,450, or 69 cents a share in| New profits in delivering building |from a year ago, in contrast with 


first quarter of 1930. 


Detroit, 
Motor Truck Company 
elected. * 

Washington, D. C., 


* a 
April 29.—At the annual meeting of Federal 
directors and 
* 


April 2 


officers were re- 


+ 


an in- 


crease of 22,068 over preceding week, but 132,704, or 14.8 per 


cent., below like 1930 week. 


9.—Freight loading in United | 
States in week ended April 18 totaled 760,002 cars, 


| Current prices of passenger cars, 


cent. in pas- 


Page 10|the decline of 35 per 


materials 
| senger car output. 


Ford sales double in New England 
in March While complete figures on 
Studebaker retail sales hold close to | are not available for the first quar- 
year ago Page 11| ter, estimates by 
ceeeceat haiaideee) idee ; News indicate a falling off 
REFERENCE TABLES per cent. in new passenger car 
Cumulative March new commercial | registrations. as against a decline of 
car registrations ...Pages 6 and 7 | 25 per cent. in the new commercial 
car sales 
1. his survey 


of 


Page 8 is 


Automotive 
spondents indicate that this section, one of the latest to feel 


pres- | 


A. B. Qualy,| 


H. | 


sales 


Automotive Daily 
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concerned with! 
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nd District 


Used Car Stocks Reach 
‘Lowest Point in Years 


Are 
And New Car Sales Continue at Satis- 


Largely Eliminated 


Volume 


the southern New 
Daily News corre- 


of 


is enjoying a satisfactory sales 
New car sales are reported as 
* being brisker during April. 


The used car situation in this dis- 
|trict is indicated as being in excel- 
|lent shape. Stocks are low and 
| dealers generally are getting away 
from the excessive allowances that 
have sometimes characterized this 
|branch of the business. 

Some dealers report an actual 
|shortage of good used cars in par- 
ticularly popular models. One dealer 
}asserted that used sedans s o 
| makes were almost imp 
|get, with a ready deme 
are available forsale. “© 

Bridgeport, Conn., April 29.—Used 
|ear inventories are generally at a 
j}low level throughout the western 
Connecticut area, a survey of lead- 
| ing dealers in Bridgeport, New 
|Haven, Stamford and New Britain 
discloses. In several cases dealers 
|report that the demand for quality 
| used cars in a certain price range 
exceeds the supply. 

“No problem” is the way a num- 
ber of dealership heads describe the 
used car situation. Not a case was 
‘found where the number of used 
|models on hand was not substan- 
tially below the figure of a year ago. 
The practice of “buying business” 
by too generous allowances is de- 
| cidedly on the wane, although it 
|has not yet entirely disappeared. 


ae 
ed 
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Sales and Output of Trucks - 
Held Up Well in Depression 


production and sales¢since January 
1, 1930, although the serious decline 
| in both started in the final quarter 
of 1929. In the past fifteen months 
production of both passenger cars 
and trucks has shown a decline 
from the corresponding period of 
| the preceding year in every month 
except December, 1930, when there 
occurred an increase over 1929 in the 
output of both cars and trucks. 

In the same period passenger-car 
sales, as reflected by the actual reg- 
istrations, have scored no gains over 
the corresponding months of the 
preceding year. Commercial cars, 
however, recorded one increase, that 
which occurred in January, 1930, 
when resigtrations were up 2.9 per 
cent. on those of the first month of 
| 1929. 

The smallest declines in produc- 
tion of passenger cars for any month 
during the period under review 
came in April and May of last year, 
when the falling off in each in- 
stance was 29 per cent. It is en- 
couraging to note, however, that the 
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Preventive Service Promotion Adds 40% to Dealer’ s Shop 
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New England Used Car 
Stocks at Lowest Levels 


(Continued from Page 1) 


| 
| 


showed a gain of 68 per cent. over 
March of last year, The gain in 
business for the first three months 
of this year, as compared with last 
year, is over 18 per cent. April sales 
will show an even brighter picture.” | 

“The situation is decidedly bright- | 
er,’ said P. A. Eddy, general man- 
ager of the Capitol Buick Company. 
“Our March business this year and! 
the sales for January, Fegruary and 
March of-this year, as put against 


DE VAUX DEBUT ON. 


(Continued from Page 1) 


there were 19,991 visitors at Los 
Angeles, 13,200 at Oakland, 12,000 at 
San Franscisco, 3,200 at Sacramento, 
5,000 at Long Beach, 
Diego, 3,010 at Portland and 2,183 at | 
Seattle. 


Used cars in the $100, $200 and 
$300 price classes are popular at 
present, according to Chris Weide- 
mann. used car sales manager of 
the Blue Ribbon Garage, Bridge- 
port Dodge dealership, which has 
branches in a number of other Con- 
necticut cities. A number of cheaper 
cars are being kept on hand to meet 
the retail demand, instead of being 
unjoaded wholesale. The inventory 
has been cut to such a point that 


had its opening last Sunday and a 
count of 5,000 in two hours is re- 
ported. South Bend, Ind., had 2,800 
on its opening day, and 
ported the dealer there had 
eight cars before the advertisement 


sold 


the dealership now has plenty of the same time in 1930, shows that : 
storage room and can afford to, we have made substantial progress.) #4nouncing the opening had been 
maintain a fair stock of cheap Both new and used cars show de-| Printed. se 
models to supply their cutomers, Mr. cided improvement. There is a much | _Gus Keenan of Grand Rapids, 
Weidemann says. | brighter tone and every indication distributor, has placed an order of | 

“We have no used cars to speak | of a return to better times. At any | 341 cars minimum for May and vere 


rate, we are making gains in what| he expects to increase it. 
is regarded as an off-season.” The first month’s production of 
De Vaux sixes at the two factories 


a ; ‘ ade steady prog-| p - 
ne eae tid Max M. Re | Will total 1.460, of which 456 will 
sen, president of the Central Motor | have been made at Oakland. 


Car Company. “We sold nearly three | 


of.” declared William A. Hall of the! 
Hall Motor Company, Ford dealer- 
ship of Bridgeport’s North End. “The 
inventory is so low that it is of no 
consequence,” Mr. Hall explained. He 
believes in displaying used cars on 


a lot rather than in a showroom, aS times as many cars in March this N A C C OFFICIALS 

the prospective buyer feels more at season as in 1930, and in January,| **e 43e We We 

ease in the open. February and March our total sales MEET HOOVER MAY 5 
Henry Ober, vice-president and are more than double.” | 


Cadillac, handled by the Taber} 
Cadillac Corporation, nearly doubled 
in March according to the returns 
and for the first three months act- 
ually did double. Russell P. Taber, 
president of the organization, in- | 
clines to the opinion that there will 


general manager of Standard Mo-| 
tors Corporation, Bridgeport Chrys- 
Jer distributorship, finds conditions 
in the used car field unsatisfactory. 
The main problem, Mr. Ober says. 
is that while a market exists for 
used cars, they cannot be moved at 


(Continued from Page 1) 


;scheduled for Tuesday afternoon. 
The subject for discussion is “Co- 
ordination of Railroad and Newer 
Transportation Methods.” 


a price which allows the dealer a be steady improvement throughout! Directors of the chamber are: A. 
profit. the season. | J. Brosseau, president (Mack); Roy 

The Gillmor-Moody Company, Pierce-Arrow while a bit off for|p Chapin, chairman of the board 
Inc., New Haven Hupmobile dealer- March evened up for the first three |(Hudson); Walter P. Chrysler, 
ship, had but five or six used cars months of the year. The situation president (Chrysler): E. L. Cord. 
on hand when Raymond D. Gillmor is very much brighter here, accord- | chairman of the board (Auburn): 
was interviewed. Mr. Gillmor isde- | ing to General Manager Miine of | |A. R. Erskine, president ‘(Stude- 
cidedly optimistic as to prospects the Pierce-Arrow Hartford Com- jbaker): Robert C. Graham. vice- 
for the late spring and summer, | pany which recently took over the) president (Graham-Paige): Charles 


In New Britain, one of the hard- franchise. ; . .|D. Hastings, chairman of the board 
“Things are beginning to look like 


est hit of Connecticut's industrial | “© |(Hupp); F. J. Haynes, vice-presi- 
cities during the recent slump, used old times,’ said Thomas C. White,!gent (H. H. Franklin): Alvan 
cars appear to be moving well. sales manager of the Colonial —ae Macauley, president (Packard): 
Walker Pfeiffer, sales manager for Company. distributor of the Stude-|winiam E. Metzger, vice-president 
Patterson Chevrolet, Inc., 1141 Stan- | baker. “While our record for the | (mederal): L. A. Miller, president 
ley St.. reported his inventory so, first three months of 1931 is off as (Willys-Overland): C. W. Nash, 
low as to constitute no problem,| Compared with 1930, April has president (Nash): Alfred P. Sloan. 
Since February 1, he said, the num-| loomed up in such fashion that we Jr., president (General Motors): 
ber on hand had been reduced from Will be able to nearly even things! ajfred H. Swayne, vice-president 
80 to below 30. |}up this month. There has been (General Motors): R. W. Woodruff 

much deferred buying. Now it is : : ’ 


S. & F. Motor Sales Corporation. 
New Britain Dodge, 


chairman of the board ‘ White). 


Cadillac and beginning to open up with the com- | 


La Salle dealership, ig getting rid img of pleasant weather.” 

of its used stock fairly well, ac-| , Various other makes show a smart ROBERT 0. LORD JOINS 
cording to O. E. Swift, treasurer. | @rop in the first three months’ busi- | - . 

Mr. Swift reported, however, that ™eSS. and in most cases the present GUARDIAN DET ROIT 
used cars vere selling below their| month marks a tendency toward 


| Detroit, April 29. 
president of the Guardian 
Bank, announces the 
F. Valley as 


normal. Robert O. Lord, 

Chevrolet officials here are much 
concerned about getting cars in suf- | 
ficient numbers to take care of or- 


value. 
The market for used cars reached 
its peak in March and early April, 


according to C. E. Rundle, general vice-president. 


manager of the New Britain Buick | @ers. The Wall Chevrolet Company | Valley has been associated with the 
Company. Demand for cars of a NaS a large and aggressive sales | Universal Credit Corporation as 
certain type was in excess of the force which has been active controller and assistant treasurer 
supply. he said. throughout the season, jsince its organization in 1928 


Taken all in all, the used car sit- | Universal represents the authorized 


Tuthill Motors, Inc., Ford dealer- " ; , ‘= 
ship of Stamford, has had no trou- Uation is quite satisfactory. For the | Ford finance plans of the Ford Mo- 
ble disposing of used cars, C. R.| most part, dealers have been more | tor Company. d , 
Kennedy, sales manager. says. The | careful this season in taking used | _ Prior to joining Universal, Mr 
demand for quality used cars is good C@rs in trade and are not possessed | Valley was controller of Dodge | 
of the heavy inventories that have | Brothers, where he supervised and 


in Stamford and they are moving at 


a fair price, he stated. |controlled the accounting practices 


|for the parent company and its 
| Subsidiaries throughout the world. 
At the time Dodge had 
and 3,000 associate dealers. 


VES WILL SPEAK AT 
WORLD TRADE SESSION 


been the rule in past seasons, 


WILLYS-OVERLAND 
ELECTS OFFICERS 
AND pmpeTORS REE 


Hartford, Conn., April 29.—That 
there is decided improvement in the 
car sales field in this territory is 
stressed by Albert C. Hine, president 
of the A. C. Hine Company, state | 
distributor of the Oakland and Pon- | 
tiac. 

“When final figures for this inonth | 


are availabie have every (Continued from Page 1) 














we reason | New York, April 29.—“Trade As- 

“Our March business in this county | Ment to stockholders said an out-| We Su ject of a talk to be given by 
oa ae "| standing achievement of the com-| Alfred Reeves, general manager of 
pany has been the economies effect- | the National Automobile Chamber 

ed in line with the necessities of Of Commerce, at a banquet to be 

general business, which make _ it held m the Mayflower Hotel, Wash- 

| possible for the company to earn| ington, ‘Thursday, May 7, in honor 

| profit on a lesser volume. This| f foreign trade association dele- 

AN | ceed ieiienie Cee possibilities of gates to the International Chamber 


| of Commerce Conference 
| Streat, 
| ecutive 


Raymond 
industrial organiaztion ex- 
of Manchester, England, has 
also been announced as 


improving results as normal business 
resumes. It is also important to note 
Willys-Overland’s relative  better- 
|} ment in volume 


OPPORTUNITY 


| 
| 
| 
| 


A prominent comps sup- - 

pr - mpany sup A. B. FARQUHAR, LTD.. The banquet is sponsored jointly by 
plying automobile manufac- BUYS JERSEY PLANT /|the American Trade Association 
turers desires the services of 2 Executives and the Washington, 


Clifton, N. J., April 29.—Announce- | 


D. C. Association Executives. 


sales representative. He must | ment was made of the sale of the Trade 

have experience and standin Portable Machinery Company of | oe ahs 

P ' ; & this city, pioneer manufa {| BOWLES BUYS FIRM 

in the field. Communications | : F RurAetEreE O 
: : . : | portable conveyors, to the A. B. Far- | Keokuk, Ta., April 29.-—The Ben- 

will be received in strict con- | quhar Company, Ltd., of York, Pa.)} nett Tire and Battery Company, 302 

fidence. Address Box 280, care The new owners wi!l continue to|Main St., has bee. purchased by 

The Automotive Daily News oe the local plant, the state- | Conde Bowles, who, since the pur- 

‘ ; ws ment continued, under its present; chase of the Keokuk shop by the 

350 Hudson St., N. Y. City. with W. W. Wentz, former); Bennett chain five years ago, has 


| name, 
| vice-president and general manager | 
of the Portable company, in charge 


been manager for its stores in Ot- 
tumwa and Clinton. Mr. Bowles was 





|of the conveyor department of the | formerly partner in the shop with 
| Farquhas firm. 








| John Collisson. 
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5,000 at San | 


The Detroit-De Vaux Company | 


it is re-| 


Detroit | 
election of D. |} 
Mr. | 


800 direct , 


speaker 
representing the visiting delegation. | 
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Sir William Letts 
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Europe’s Outlook Better 
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Chris Sinsabaugh—Detroit Editor 
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IR WILLIAM LETTS, K. B. E., managing director of 
Willys-Overland-Crossley, Ltd., Stockford, England,” 
his card reads. But Sir William has been making annual 
visits to the United States for so many years that he no longer 
has to identify himself to members of the American automo- 
bile industry—everyone knows him as the live-wire European 
representative of the big Toledo concern. Sir William is here 
| now and will be for another week and he comes this time with 
cheerful news as to the situation on the other side of the 
Atlantic. 

Just now this column conductor fancied he heard the 
sound of faint cheering, apparently coming from Toledo, 
Mystified, he phoned Toledo and found out from J. C. Gold- 
rick at the United States Advertising Agency that the noise 
that reached the Fisher Building here was the greeting given 
Sir William at the Willys-Overland plant. 

We couldn't be in two places at once, of course, but, 
getting our information second-hand through Brother Gold- 
rick, we found that Sir William in a very comfortable 
frame of mind as to present and future. 

+ 


is 
* 


* 


IR WILLIAM, made 


before he sailed for this country, a 

three weeks’ trip through continental Europe and he 
reports a definite pick-up in automobile conditions. So far 
‘as his company is concerned, exports to the Continent for 
March and April this year have been better than in the same 
period last year. On the other side the people are taking a 
sane view of the situation and are prepared to take advantage 
of the breaks when they come. They have followed the 
example of the United States in cutting overhead and effect- 
so they are well set for the 


‘ing other business economies, 
future. 

The popularity of safety glass in Europe is increasing 
to such an extent that Sir William does not hesitate to predict 
that within a few years its use will be compulsory, not only 
in Europe, but in every country in the world. Automobile 
dealers find safety glass breaks down sales resistance, for 
the English particularly are sold on it and recognize its safety 


' features. 
* 


* * 
WINGING to other motoring subjects, Sir William says 
that intercity bus service is making rapid strides in 
Great Britain and now is a big factor in transportation there. 
The government has eliminated all speed laws and one can 
| travel as fast as he wants to so long as he is not a highway 
;menace. Of course if he hits any one or causes other damage 
he has to pay the fiddler. The government also is speeding 
up transportation by eliminatirar curves from the highwavys, 
all of which helps. 
Not bad for a second-hand interview, 
the of National 


* * * 
W * had the delegates of Association 
Advertisers with us the forepart of the week and while 
the speakers at the semi-annual convention did not include 
many from the automobile industry, still those who did talk 
made ’em sit up and listen. 
One of our family who made a key speech was B. F 
Hutchinson, vice-president and treasurer of the Chrysler 
| Corporation. You might think it odd, but he did not mention 
the automobile industry—he got over a high-class discussion 
on permanent prosperity and the words sunk home. Too bad 
we can't give the entire speech, but here is a bit of it, which 


eh? 


. 
40 


shows the sound views of Gent. Treas., as Groucho of 
Printer’s Ink would ¢all him: 
“T feel that the inclination to indulge in ‘sunshine’ talk 


has been one of our chief weaknesses,” he said. “We have 
had far too much of it before and after the 1929 crash. Such 
misguiding talk certainly helped to stimulate the unhealthy 
boom which had its inevitable consequences in depression, In 
general, I think we have to thank it and the reactions to 
which it gives rise for clouding that clear and balanced 
judgment and that capacity to face facts which we particu- 
larly need to cultivate in building solidly for permanent 
| prosperity. 
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Preventive. Service Wins for Car Dealer 


Revamped _ Department, 


Extra Equipment and’ 
Changed Policy Rush' 
Ahead 


Shop Business 
For Bushong Motors 


N®t ABLY good results in a very 

short time have been. obtained 
by Bushong Motors, Inc., distributor 
of Oakland and Pontiac cars in the 
Philadelphia territory since the re- 


cent rehabilitation of the service de- | 


partment at 3ist and Fletcher 
Streets and the establishment of a 
policy of preventive service for car 
owners. The corporation’s dealers 
also are greatly benefiting through 
its new set-up, including the instal- 


lation of much costly new equip- | 


ment, are bringing in an average of 
ten jobs a week, for which work 
their own service stations are not 
equipped and are taking advantage 
of the distributor's especially large 
stocks of replacement parts. 

Since the revamping and_ “re- 
equipment of the department, 
whereby it now embraces a complete 
one-stop service layout, including a 
Weaver safety lane and numerous 
other facilities, the station has been 
adding, on an ‘average, five new 
service customers a day, and aver- 
aging fifty shop jobs daily. The 
personnel of the department, which 
is managed by W. Hilliard, has been 
increased 40 per cent. in the last 
three weeks, and there are now 
twenty-two mechanics alone. The 


| fails to include a cali at the service 
| station, whore he is shown the shop 
facilities and introduced to the serv-| 
| ice manager. 

| The safety lane comprises an au- 
tomatic brake tester, wheel align- 
| ment indicator and headlight tester, 
|}and there is complete Bear 

| alignment equipment, including the 
teeter-rack. In addition, the station 
|} has a modern front axle depart- 
| ment, whereby axles are straight- 
;} ened right in the car and tire-wear 
| and shimmy eliminated; a car- 
| Cleaning and high-pressure wash- 
ing department; a polishing section; 
a department where high-pressure 
lubricating, as well as oiling, is done. 
every sixth lubrication and _ oil 
| change being free to the customer, 
this effecting him a saving of $3.10 
on an Oakland and $2.80 on a Pon- 
tiac; a hoist, making complete lubri- 
cation comparatively easy, and other 
departments, including those _ for 
motor, front end, brakes, transmis- 
sion and clutch; differential and 
axle; painting; body and fender 
straightening; simonizing, electrical, 
general repairs, 
full equipment; special radiator 
room for testing radiators and re- 
pairing cores; electrical department 
and parts department, where re- 
placement parts, accesories, tools, 
tires, polishes and other automotive 
merchandise are sold. There is a 
display case of accessdéries not far 
from the recently enlarged and com- 
fortably furnished waiting room for 
customers, while standing in front 
of it is a completely equipped new 


HONG 


NEW 


LETS GET 
ACQUAINTED 


Thera’ such a comfortable sort of feeling to know who's whar in an 


Us 
fERVICE BULLETIN 
BOE° 


ogee aauion chats 


trying 00 do business with you aad the new equipment chey have uwealled 

We all want to maet you personally and help you all we can in keeping your car operat 
ing properly a¢ @ minimum cost. Stop in lec us show you whar we are thoing for our 
owners. Here is a sample of che steps we have already raken 


ALIGNER 


TEST THE ACCURACY OF YOUR 
BRAKES AND STEERING 


THE ONLY COST IS WHAT WE 
FIND DEFECTIVE 


Yours foe berter service 
Bushong Motors, [vc 
Jise & Pletcher Sea 


W. Hilliard, Service Mgr 


service manager has an assistant 
and three service salesmen, and 
H. R. Beale is 
parts and service. An increase of 
200 per cent. in brake jobs alone has 
followed the installation of the new 
brake-testing equipment, while, ac- 
cording to W. L. Ash, 
treasurer of Bushong Motors, Inc., 
the business of the service station 
for April will exceed by 40 per cent. 
the matural seasonal increase for 
the month that was anticipated last 
January, when the monthly quotas 
were set. Under its new preventive 
service plan. the corporation has ac- 
cepted 100 per cent. responsibility 
for collision, fire and theft in con- 
nection with the customer's car 
while it is in the corporation’s pos- 
session, in work, or 
premises, collision responsibility also 
coveriug any case where the car 
might meet with such an accident 
while being driven by a tester. 
Bushong Motors has invited 
customers to come into any part of 
the service station or shop and 
watch the mechanics work. Not only 
that, but, whenever a car salesman 
from the sales building and head- 
quarters, at 725 North Broad St., is 
demonstrating a new Oakland or 
Pontiac car to a prospective custom- 
er, he drives him over a regular 
“demonstration route” that never 


superintendent of | 


secretary- | 


stored on the | 


its } 


rotation 
showing 


{car model, changed in 
from Oakland to Pontiac, 
how it looks when “dolled up.”’ Sus- 
pended signs overhead serve as 
guides to departmental locations. All 
the service department workmen 
|} are uniformed. 

The quick service department has 
|eight working bays, outlined on the 
floor in white paint Just above 
the accessory display case in 
|front part of the station hangs a 


jin chalk daily 
gain specials” 
operations. An 
offers the following: 
complete chassis lubrication 
‘is at a flat rate of $1 when 
'alone), shock absorbers filled with 
oil, adjust generator charging rate 
adjust fan belt, flush radiator, 
| check timing, adjust carburetor, 
|Clean fuel pump, adjust distributor 
points, clean and adjust spark plugs, 
adjust valve tappets, set 
heat control and check battery 
water and terminals. 

In addition to the servicing and 


not monthly—“bar- 
in group servicing 
example, at $4.95, 
Adjust brakes, 
(which 
taken 


any make in the neighborhood, de- 





(Continued on Page 7) 


axle | 


machine shop with | 


| Montana, 


| Oregon, 


| tional 


| Oregon, 
| and, 


| registrations in the thirty-five 
|} and 
| March 


| Arkans 
| California 


| Towa 


| Massachusetts 


the | 


blackboard on which are announced | 


manifold | 


repair work on Oakland and Pon- | 
tiae cars, the corporation is now so- | 
liciting such operations on cars of | 
| California 
scribing this as “neighborhood serv-_ 

' - | Delaware .ccccccccccccce 


‘Auburn Car Sales i in March 


More Than Double Year Ago |_— 


EW YORK, April 29.—Shewing a 

seasonal upturn of 78 per cent. 
over February, retail deliveries of | 
new Auburn cars in the domestic | 
market in March were more than 
double those of the corresponding 
month of last year, according to the 
returns from thirty-five states and 


'the District of Columbia, from which | 
| Nebraska 
| Nevada 


complete registration returns for 


last month have been received. 

In these states Auburn registra- 
tions in March amounted to 2,231, 
aS against 912 in the corresponding | 
month of 1930, and comparing with 
1,252 in the preceding month. 

For the first three mcnths of this 
year, Auburn sales in these states 
aggregated 4,248, as compared with 
1.913 in the same states in the first 
quarter of last year, an increose of 
122 per cent 

Indicating that the Auburn 
over last year are not restricted to 
any one section of the country, the 
Automotive Daily News registration 
statistics reveal that the sales of 
this car exceeded a year ago in 
twenty-six of the thirty-five states 
and the District of Columbia and 
were even in Nevada. 

The states in which gains Ovet 
1930 were made in March are Cali- 
fornia, Connecticut, Florida, Idaho, 
linois, Indiana, Iowa, Maryland, 
Massachusetts, Minnesota, Missouri, 
New Hampshire, North | 
North Dakota, Ohio,!| 
Pennsylvania, Rhode 
South Carolina, Texas, Ver- 
Virginia, Washington, West 


gains 


Carolina, 


Island 
mont, 


| Virginia and Wisconsin. 


Auburn sales for the first quarter 
of this vear topped a year ago in 
twenty-two states and in the na- 
capital, and were equal to 
1930 in Idaho and North Dakoia. 
The states in which sales in the 
first three months this year topped 
a year ago were California, Connec- 
ticut Florida, Illinois Indiana, 
Iowa, Maryland, fassachusetts, 
Minnesota, Missouri, Montana, New | 
Hampshire, North Carolina, Ohio, 
Pennsylvania, Rhode Isl- } 
South Carolina, Vermont, Vir- | 
West Virginia and Wisconsin 
are the new Auburn 
states 
of Columbia for 
19360, and Febru- 


yitnia, 
Following 


District 
1931 and 


the 


ary, 1931 


| 
Mat Mar Feb 


1931 1930 1931! 


Alabama wa l | 
185 | 
27 | 


as 


te te 
ww 


— 


Connecticut 


| Delaware ‘ 1 


Florida 9 
Idaho 
Illinois 


Indiana 


-—D 


332 
23 
19 


» 
é 


~ 
wav 
~~ to 


Maryland . 


oe 


Mianesota 
Missouri 

Montana 
Nebraska 

Nevada 

New Hampshire.. 
New Mexico..... 
North Carolina. 
North Dakota.... 
Ohio 

Orezon 
Pennsyivania 
Rhode Island 
South Carolina... 
South Dakota.... 
Texas 

Utah 

Vermont 

Virginia 2 
Washington 35 2 lé 
West Virginia.... 15 4 
Wisconsin j 78 26 
Dist of Columbia. 43 11 


or 


Uke ee OW ot 


y 


- > > 


41 
26 


912 1,252 
tigures for 
three 


Totals 
Here are the Auburn 
the same states for the first 


| months of this year and last 


1930 
Alabama ‘ 
Arizona 
Arkansas 


Connecticut 


Florida 


eee eeweereeeeeee 


Idaho 

Illinois 
Indiana 

Iowa 
Maryland 
Massachusetts 
Minnesota 
Missouri 
Montana 


New Hampshire 
New Mexico 
North Carolina 
North Dakota 
Ohio 

Or x's 
Pennsylvania 
Rhode Island 
South Carolina 
South Dakota 


»7Or 


Utah 

Vermont 
Virginia 
Washington 
West Virginia.. 
Wisconsin eres awit 
District of Celumbia 
Totals 


DE COZEN MOTOR NAMES 
GIFFORD IN PATERSON, N. J. 
N. J., April 29.—Alired 
president and general 
the De C¢ Motor 
Jers distributor of 
932 Market St., an- 
appointment of A. L 
them in Pater- 


Paterson, 
De Cozen, 
manager 
Company, 
Chrysler cars 
nounces the 
Gifford to represent 
on. For a great many years Mr 
Gifford has been selling Chrysier 
cars in the New England states 
and until his recent appointment in 
Paterson was operating as a Chrys- 
ler distributor his own name 
in F 


of zen 


New sey 


unaer 


R. I. 


Providence 


Tl ice 
| Carolina 


—— 


- DEA LER] 
—_._DOINGS_—' 


GRANT & DALEY, INC., 
NAMED PACKARD DEALER 
Atlantic City, N. J., Apr‘! 29.— 
Grant & Daley, Inc., as been ap- 
pointed Packard dealer in this city 
and vicinity. The new firm has 
taken over a spacious Sales and serv- 
building at 110-116 North 
Ave. Harry Grant, presi- 
dent of the new company, has had 
considerable selling experience with 
Packard in this city. Joseph T. 
Daley treasurer and sales execu- 
tive 


1S 


TO HANDLE 
PLYMOUTH L'NES 
M., April 29 


COOPER CO. 

DE SOTO, 

Albuquerque, NN, 
‘UTPS).—The Cooper Motor Com- 
pany has been appointed local dis- 
tributor for De Soto and Plymouth 
and will have associate dealers in 
Gallup, Santa Fe and Las Vegas, 
rinis fills out this company’s lines, 
which also include Marmon, Pierce- 
Arrow, Franklin and the Diamond 
r truct 


PEARSON NAMED 
AUBURN DISTRIBUTOR 

Vancouver, Wash., April 29.—John 
{.. Marsh and John S. Pearson, 
owners of the Marsh-Pearson Motor 
company here, have been appointed 
Clark county distributors for Auburn 
and Cord. They have moved into 
new quarters at Fifth and Broad- 
way, Vancouver. Marsh will have 
active charge of operation of the 
business. O. E. Melton has been ap- 
pointed service superintendent for 
the tirm. The company will 
continue to handle the Durant line 
here. 


MARSH- 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


ITH the new Willys 


models, we are 


more enthusiastic 


over our opportunities than we have 


ever been at any time during the 


last twenty-five vears.” 


—Thomas Hughes, Inc., 


Landsdowne, 


Pa. 


Write or wire for franchise particulars 


Willys-Overland, Inc., Toledo, O. 


Willys-Overland, Lad., 


Toreato, Can, 


WILLYS 


A BIG SIX priced like a fouc 


A POWERFUL EIGHT... 


A BRILLIANT MNIGHT ... 


2 NEW WILLYS TRUCKS 
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Deserved Praise 


igen ‘G from a source not allied with the automobile 
industry, the editorial which we print below and which 
appeared a few days ago in the columns of the Louisville 
Times, is doubly interesting. We may add to the statement 
that no other industry in this country, even including the 
railway business, has been so legally abused, so discriminated 
against in unjust taxation as the automotive industry. 

“Because they have for many years moved 
toward better cars at lower prices, asking of the American 
government no subsidy, automobile manufacturers now com- 
plaining, at the White House, of the ‘economic and emotional 
effect’ of the Smoot-Hawley tariff bill, deserve 
sympathy. 

“Had the automobile makers been subsidy 
price bolsterers the car which now costs you $500 would cost, 
probably, $1,000 and one-half as many automobiles as are 
now in use in the United States, or less than one-half as many, 
would be in use in the United States. 

“One-half, or less than one-half, 
building roads in some states, 
building, and the powerful psychological factor in road mak- 
ing, which grows out of widespread car ownership, would be 
measurably less than it is. That factor has been helpful in 
procuring various kinds of legislation for road improvement. 


Telephone TR afalgar 7-4500 
two years, $20.00, for United States and Canada. 
two years. $26.00. Single copies, 5 cents. 


of the gasoline taxes, 


progress as beneficiaries of privilege. They have depended 
upon the merits of their machines to win patronage. 
have paid as high wages as any subsidized industry. 
“Theirs is really an infant industry. It has not hesitated 
to stand alone. Standing alone, it has set the wide world an 


IL N MENT—C. H. Wilson, M = : 
SL ATON Saran a | arisen as regards this newest and 


| most important change in automo- 
| tive design. 
| the question, 


steadily | 


would be available for road| 


They | 


| think of coasting as throwing out 


| 
| 
Tells Difference Between 


| 





|as shown by 


| that 


ifferential Discussions 


]s 


such opinions. 


this column Automotive Daily News is glad to present the opinions of its readers on topics related 
directly to the automotive industry. Automotive Daily News, however, must disclaim responsibility for 
All questions regarding merchandising, technical problems or other information pertain- 


ing to automotive industry will be answered without charge in this column. 


Free-W heeling and Coasting 


Editor Automotive Daily News: 
In the minds of many motorists, 


there has been some confusion as | 


regards the difference between free- 


| wheeling and coasting in motor cars. 


With public interest focused on 
free-wheeling in 1931, 
thousands of owners and purchasers 


flocking to this newest innovation, | 


certain definite questions have 


Chief among these is 
Is free-wheeling the 
same as coasting? The answer is 
free-wheeling has not the 
slightest connection with coasting, 
the action of several 
states, whose laws prohibit coasting. 
Those certain states which pro- 
hibit coasting also definitely define 
coasting. In Pennsylvania, for ex- 


| ample, the traffic code reads: 


| 


| 


your | 


seekers and | 





| with the gears of such vehicle 


; : e 1 | person, 
“American automobile manufacturers have not tried to} 


“The operator of a motor vehicle, 
when traveling upon a down-grade 
on any highway, shall not coast, 
in 
neutral or the clutch disengaged.” 

Yet, after a thorough study, the 
Pennsylvania Department of Motor 
Vehicles, through its commissioner, 
definitely approved free-wheeling 
months ago as “not in any way 
conflicting with state laws govern- 
ing coasting.” 

Free-wheeling, then, is not coast- 
ing as defined by law. Furthermore, 
free-wheeling as defined by auto- 


| motive engineers has no similarity 


with coasting, for engineers say: 
“Free - wheeling is the simple 

adaptation of a one-way, over-run- 

ning roller clutch within the trans- 


| mission which permits utilizing car 


momentum with the engine operat- 
ing at idling speed although always 
in gear.” 

The popula? conception of coast- 
ing even more widely separates it 
from free-wheeling. To the average 
the former means coasting 
along with the gear shift in neutral 
position and without any gear con- 
trol whatever. Some people also 


the clutch so that the engine is en- 
tirely disconnected from the line of 


| drive. 


example of high capability and almost magical progress, and | 


an example of fair dealing with the consumer. 

“The tariff bill which President Herbert Hoover helped, 
by his tacit approval, to pass, and which, apparently, has 
been entirely satisfactory to him, has indeed arrayed foreign 
lawmakers against the United States ‘emotionally.’ 


In the former case it is practically 
always difficult to re-emgage the 
gears or shift back into any gear if 


| the shifting lever has once been put 


into neutral. Practically all drivers 


| have attempted to do this at some 


|} it was either 


“It precipitated economic warfare in the industrially | 


advanced countries of western Europe. The tariff barriers 
those countries 
automobile production and employment of American labor. 
The present low prices of American automobiles reflect mass 


pre oduction.’ 


Social Responsibility 


ROF. E. R. A. SELIGMAN, the veteran economist, recent- 
ly made a remark that deserves the earnest consideration 
of American industry. “We are,” said Prof. Seligman, “just 
in the first stages of capitalism. 
ism is a strengthening of the sense of social responsibility.” 
It is rather a fad in this era to attack capitalism for its 
shortcomings. Just now, in this country, there have been| 
many attacks launched against a system which has made it! 
possible for 6,000,000 of our fellow citizens to be “out 
work.” It is extremely probable that in addition to the 
6,000,000 unemployed in America, 30,000,000 other workers, 
still enjoying the privilege of earning a living, are seriously 
alarmed at the possibility of themselves joining the 
which is without work. 
unrest and dissatisfaction with conditions and inquiry 
the value of a system that breeds them, 
Capitalism today is somewhat in the position of marriage. 
The experts agree that it has grave failings, but they also 
hold no other economic system yet evolved carries the promise 
of eventual efficiency that capitalism does. 
one thing sure, the elimination of its evils must be made by 
capitalism itself, unless it was legislative tinkering that will 
Jead it to 
its worst era. 


as to 


| COMING EVENTS | 


| 
| 


All that we need in capital- | 


of | 


army | 
Such a situation inevitably stirs up! 


But if there is! 


, : : drivers, 
have raised and are raising operate to restrict | 


other and discovered that 
impossible or else ac- 
complished with a tremendous 
amount of difficulty and noise. Few 
indeed, would be foolhardy 
enough to completely throw their 
car out of contro] by shifting into 
neutral at 
and then 


time or 


taking their chances of 


APRIL 
28-May 1—Atlantic City, N. J. 
Siates Chamber of Commerce, 
vention, 
MAY 


4- 9—Charlotte, N. C. Good Roads Con- 
vention 
4- 9—Washington, D. C. Internationa! 
Chamber of Commerce, convention 
7- 8—Milwaukee, Wis. Production meeting 
Society Automotive Engineers. 
9-Aug. 9—Berlin, Germany. Internationa! 
Garage Exposition. 
13-14—Tulsa, Okla, 
Institute, first 
Mayo Hotel 
15-16—Detroit, Mich, 


mid-year meeting, 
Society of Automo- 
tive Engineers, nineteenth aeronau- 
tica) meeting, Book-Cadillac 
27-29—New York City. Nationa) 
trade Council. 
JUNE 
-12—-Chicago, Il. Radio Manufacturers’ 
Annual Show 
-18—Madison, Wis. 
Mechanical Engineers, 
Power meeting 
-19—White Sulphur Springs, 
nual summer meeting, 
Automotive Engineers 
-26—Chicago, Ul. American Society for 
Testing Materials, annual meeting 
SEPTEMBER 
-2—Atlantic City, N. J. Annua! 
meeting, American Electric Railway 
Association. 
NOVEMBER 


Foreign 


American Society otf 
Oil and Gas 
W. Va, 

Society 


An- 
of 


26-Oct. 


ican Petroleum Institute, 
Stevens, 


, getting back into gear again when 


and with | 


|attached to the transmission main 


the top of a long hill | 


United | 
con- 


American Petroleum | 


needed. 

By the same token few drivers | 
would release the clutch at the top 
of the hill and coast down and then 
attempt to guess car speed by racing 
the engine until the clutch could be | 
safely and easily engaged without | 
excessive shock. 
Free-wheeling incorporates neither | 

the two above principles. The | 
car, when free-wheeling, is always 
in gear, and gears may be shifted 
easily, quickly and quietly. 

Free-wheeling and coasting as in| 
an ordinary car are as different as 
night and day. In the former, car 
momentum is utilized for the first 
time under positive control, and | 
engine strains and_ stresses are 
greatly reduced; while coasting defi- 
nitely means that the car, as re-| 
lated to its engine, is being operated | 
without control other than steering | 
and brakes, because it is running! 
either in neutral or with the clutch 
entirely disengaged. 

When free-wheeling, car momen- 
tum is utilized in either second or 
high speed and with the clutch en- 
tirely engaged. Thus coasting, 
Which consists of either disengaging 
the clutch or by pushing the shift- 
ing lever into neutral, has not the 

The mechanical make-up of free- | 
wheeling. 

The mechanical make-up of free | 
wheAing further precludes any sug- | 
gestion of coasting. Free-wheeling 
is accomplished by a simple over- 
running clutch within the trans- 
mission which Operated in only one 
direction. Its two chief parts in- 
clude an outer housing, which 3s 
connected with and rotates with the 
engine, and an inner cam, whien Is 


of 


shaft and rotates with and at its 
speed. Between these two units are 
three sets of graduated rollers. | 
When the accelerator is released and 
engine speed slackens, these rollers 
move to the free end of the cam, 
automatically unlocking the clutch 
from the driving position. Yet the 
car remains in gear. The opposite 
motion occurs when accelerating 
| the engine to car speed, as these 
rollers return to the high side of | 
the cam and lock the clutch in driv- | 
ing position. 

It is thus possible for the engine 





Contemporary Comment 


| five or six miles an hour, 


| hibiting coasting, 


/ on all cars.” 


| merce sessions 


to operate at a speed equivalent to 
while the 
car may be free-wheeling at any 
speed above that figure. Through 
no other type of transmission is it 
possible to utilize this controlled car 
momentum, 

In Missouri, another state pro- 
free-wheeling is 
hailed as one of the safest adjuncts 
to motoring. F. C. Lynch, director 
of the Kansas City Safety Council 
and activ# in promoting state safety, 
gave this indorsement of free-wheel- 
ing: 

“I am satisfied that the free- 
wheeling principle not only does not 
violate the spirit of the law, but, 
furthermore, contributes to safe op- 
eration of the motor car, because it 
permits the operator to re-engage 


| the gears at any speed the vehicle 


might be moving. It seems to me 
that free-wheeling is a great step 


| in the direction of safe car opera- 


tion, and, for that reason, it should 
be advocated, rather for that rea- 
son than that it adds to the com- 
fort of the driving of the vehicle.” 

Mayor W. C. Dean of Oklahoma 
City referred to this safety principle 
as follows: 

“We tried the car in traffic and 
on the straight of way, and. in my 
opinion, it is much safer than a car 
that does not use free-wheeling,” 
and “In my opinion it is safer in 
traffic than the type which was for- 
merly used as standard equipment 
W. S. McL. 


SIG. ACUTIS EN ROUTE 
TO U. S. FOR CONFERENCE 


New York, April 29.—Sig. Giu- 
seppe Acutis, recently elected presi- 
dent of the Permanent Interna- 
tional Bureau of Automobile Manu- 
facturers and also president of the 


| Italian National Association of Au- 


tomobile Manufacturers, is en route 


| to the United States to attend the 


Chamber of Com- 
in Washington the 
week of May 4, according to cable 


International 


| advice received by the National Au- 


tomobile Chamber of Commerce. 
He has accepted an invitation to 
speak on “Highway Transportation” 
at transport conference to be held 
Tuesday afternoon, May 5. Sig. 
Acutis expects to follow his visit to 
Washington with a tour of the lead- 
ing automobile factories of Michi- 
gan and Ohio. He is accompanied 
by his son, Dr. Franco Acutis. They 
are expected to arrive in New York 
Friday morning on the Cunard 


‘liner Aquitania. 


N the issue of the Motor of March 24, our contributor 


“Fingermark” outlined a n 


ovel idea for inducing owners 


of new cars to run them in carefully for the first 1,000 miles, 


The suggestion was that the 


easily removable plaques at some prominent point in the 1 
of the car as a notification to following traffic that 


| vehicle was being run-in. 
The basis of this idea is 


| 


tle opening is used during the 


| polish will be given to bearings 


manufacturers should attach 
ear 
new 


a psychological one. Nearly 


everybody appreciates that if never more than a light throt- 


first thousand miles a lasting 
and cylinder walls, which is 


/of immense importance to the subsequent life of the car. 


| Why drivers of new cars 
because they 


earning the contempt of other 


progress down to nervousness 
idea of definitely labeling the 


distinctive emblem so that it is indi 


being run-in. 


The suggested plaque can 


round a bar of the luggage gri 


to the tail-lamp bracket or rear number plate. 
when the running-in period has lapsed it could be 
_readily detached and thrown away. 

We have drawn the attention of the Society 
itd., 


value, 


Manufacturers and Traders, I 
|W hile, we are glad to receive f 


imagine that by their slow driving they 


usually ignore this advice is 
are 
drivers who put their slow 
or inexperience. Hence, the 
car with a plaque bearing a 
sated as a car which is 


be very cheaply stamped out 
of tin with a projecting tongue left that could be wrapped 
id or the bumpers, or attached 


Being of no 


of Motor 
to this suggestion. Mean- 
rom no less an authority than 


bitterer days than any it has passed through in| t0-12—chicago, m1. Annual meeting, Amer- |‘Sir' Herbert Austin cordial approval of the scheme. —The 
Hotel | Motor (England). 





KETTERING IN RADIO TALK 


CITES CAR IMPROVEMENTS | 


New York, April 29.—Charles F. 
Kettering, general director of the re- 
search laboratories of General Mo- 
tors, spoke last night over WEAF, 
under.the auspices of the National 
Research Council Science Advisory 
Committee the Chicago exposi- 
tion in 1933. Mr. Kettering took as 
his subject 
ence and 
stage of 
vehicle 

Describing the 
of thirty years 
it with the 
This almost 
ment, Mr. 


ot 


the 
the 


to 
of 


research 
periection 


present 
motor 


ago he 

automobile 
miraculous 

Kettering 


of today. 


remarked: 


“Came as a result of unending re-| 


Search and experimentation. Every 
motor car manufacturer has had a 
force of engineers and experimental 


men constantly striving to improve | 


his product—to make it better, more 
Satistactory and cheaper. 

“But not all this effort at im- 
provement has been confined to the 
automobile industry itself by any 
means. The products used in mak- 
ing motor cars are drawn from 
nearly every industry in this coun- 
try, and many have been the de- 
velopments that originated in these 
Supporting industries.” 


B. & D. JOBBER SALESMEN 
TO MEET AT SEASHORE 


N. J., April 29.— 
Under a plan recently announced 
certain salesmen in each Black & 
Decker jobber's organization will re- 
ceive a trip to Atlantic City, with all 
transportation and hotel expenses 
paid for an entire week, August 30 
to September 5, as a reward for 
“work well done.” Headquarters 
will be at the Ambassador Hotel. 
Morning “sales clinics” will be held 
in Black & Decker's permanent na- 
tional exhibit on the boardwalk. 

At the morning clinics the jobbers’ 
salesmen will be given 
“dope” on Black & Decker products 
and how they operate. Models of 
all Black & Decker electric tools 
will be on display, and the sales 
possibilities of each tool will be dis- 
cussed 


CARS USED 594 GALLONS 
OF GASOLINE EACH IN 1930 


Atlantic City, 


Washington, 29.—An aver- 
age of 
used by each motorist in the United 
States during 1930, according 
figures compiled by the American 


Motorists’ Association, based upon 


April 


gasoline tax returns reported by the 


forty-eight states and the District 
of Columbia. 
The total 


last year, by 


gasoline 
all 


consumption 
motor vehicles, 


was 15,759,000,000 gallons, compared | 


with 14,500,000,000 gallons consumed 


in 1929, when the average per capita | 
gasoline consumed by each motorist 
| 


was 544 gallons. 


CRUDE OIL OUTPUT, 


GASOLINE STOCKS UP) 


New York, April 29.—Crude oil 


production averaged 2,422,600 barrels | 


daily compared with 2,422,000 bar- 
rels daily in the preceding week, a 
gain of 600 barrels. In the corres- 
ponding week of 1930, output aver- 
aged 2,590,100 barrels daily. 
Gasoline stocks held by refineries 
representing 95.7 per cent. of the 


country’s refining capacity reporting | 


to the American Petroleum Insti- 
tute gained 67,000 barrels to 46,451,- 


000 barrels in week ended April 25. | 


FORD’S NEW STEEL PLANT 
MAKES FIRST SHIPMENT 


Long Beach, Cal., April 29.—First 
Shipment of manufactured products 
from the new pressed steel unit of 
the Ford Motor Company’s Long 
Beach plant has been made. The 
shipment of fenders was to Seattle, 
and represented the first 
facture of Ford parts at any point 
outside Detroit. 

At present, there are 
ployed in.the Long Beach assembly 
and pressed steel plant, with a daily 
production of 235 cars and trucks. 
This output will probably be main- 
tained through May. The present 
payroll is between $300,000 and 
$350,000 a month. 


the contribution of sci- | 


“horseless carriage” | 
compared | 


develop- | 


the latest | 


994 gallons of gasoline was 


to | 


manu- | 


2,300 em- | 


F. W. WILLARD HEADS: 
JERSEY SAFETY GROUP 


works | 
Electric 


Willard, 
of the 


assistant 
Western 
has been elected presi- 
dent of Hudson County Safety 
Council. Mr. Willard succeeds Aus- 
tin H. Updyke, who resumes his for- | 
mer post as vice-president in charge 
| Of public safety. 

Other officers elected were E. M. 
Cabaniss of the Dixon Crucible! 
Company, vice-president in charge 
of industrial safety; Miss Ida E 
Housman of Hoboken; Clarence S. 
Reed, Bayonne; James H. Baker, 
Arthur O. Smith, Union City; E. S 
Lockwood, Freeman D. Lohr, vice- 
| president, and Rudolph R. Sievert, | 
treasurer. | 


BENDUHN TO REPRESENT | 
YOUNG RADIATOR ON COAST 


;erick W. 
manager 
Company, 





Wis., April 29.—W. H 
|Benduhn, San Francisco, has been 
|}appointed representative for the 
Young Radiator Company for the 
Pacific Coast district for the sale of 
products manufactured by the 
| Young Radiator Company, such as 
engine coolers for gasoline, oi] and | 
Diesel engines, air compressors, drag 
lines, trucks, buses, airplanes, 


Racine, 


oil 
| coolers, logging machinery, railway | 
| locomotives, power units and for | 
| various work where liquid cooling is 
required. Offices of the Young Rae 
|diator Company, represented by W. | 
'H. Benduhn, are located at 664 Mis- 
sion St., San Francisco. | 


COMMISSION NAMED TO 
REVISE N. J. MOTOR CODE 


Trenton, N. J., April 29.—Russell 
S. Wise, speaker of the House of 
| Assembly, has named a commission | 
of five assemblymen to study the 
motor vehicle act and all supple- 
| ments with a view to revision next 
year. 
Members 


of the commission, as 


provided under a resolution passed | 
names | 


by the Legislature, whose 


Jersey City, N. J., April 29.—Fred- 
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CALIFORNIA 
Marmon—George  B. 
Pasadena, 
Hudson—Gateway Garage, Los 
Gates; San Carlos Motor Company, | 
Monterey. 
CANADA 
Graham-Paige— George 
Deacon, Lachute, Quebec. 
CONNECTICUT 
Hudson—Flower’s Garage, 
Haven. 


7.1 


North 


ILLINOIS 
Marmon—L. D. Wyman, Danville; 
Service Garage & Sales, North Chi- | 
cago. 
Hudson—LaSalle 
Sales, LaSalle; Clark 
cago; Devero-Walter 
pany, Peoria. 
INDIANA 
Hudson—Smart Service 
Morocco; Pulley’s Tire and Motor | 
Sales, Marion; Francesville Motor 
Company, Francesville; White Ga- 
rage, New Carlisle. 
Marmon—2J. F. Horner Auto Com- 
pany, Lafayette. 
IOWA 
Hudson — Bernhard & Turner} 
Auto Company, Des Moines; Fish- 
er's Garage, Des Moines. 
KANSAS 
Hudson—Deitz Motor Company, 
Ellis; Covert Motor Company, Her- 
ington, | 


Motors, 
Sales 


Chi- | 
Com- | 


Station, | 


| 


Sherwood, G 


Hudson ileal Hudson 


‘New Dealer Appointments 
By States and Makes 


KENTUCKY 
raham-Paige — Hundley-Ramsey 
Motor Company, Louisville, 

MASSACHUSETTS 

Marmon—Fred R. Carpenter Com- 
pany, Lynn; Foxboro Motors, Fox- 
boro. 

Reo—Dunbar Motor Company, 
Holyoke; Stanley’s Garage, Gard- 
ner; Yerxa Motor Sales, Quincy. 

MICHIGAN 

Hudson—Petoskey Auto Company, 
Petoskey, 

Graham-Paige 
Cheboygan 


W. A. Wenger, 
MINNESOTA 
Houle Motor Company, 
Brainerd; Automotive Clinic, Min- 
neapolis. 
Graham-Paige — Johnson 
Company, Alexandria. 
NEW JERSEY 
Reo—Fuller Motor 
Union City; H. Bennett, 
Millstone. 


Company 


J. East 


NEW YORK 
Marmon — Erhart Motor 
Company (distributor), Buffalo. 
Hudson — Theodore” W. 
Liverpool; William J. Lyttle, Green- 
wich; R. C. Kennedy, McGraw. 
Reo—A. B. C. Automotive Sales & 
Service, Port Washington, L, I.; 
P. Reo Motor Company, New 
NORTH DAKOTA 


J. E. 


Car 


Graham-Paige — 


Motor 


Baxter, 


J. 
York. 


Brooks, 


5 


<p 


| Carrington; H. S. Powlison, Wheat« 
| Jand, 
OHTO 

Marmon—Roy Motors, Inc. (dis- 
tributor), Dayton; O. G, Roberts 
(distributor), Bexley. 

Hudson—R. J, Hahn, Saint Paris; 
Krugh Motor Sales, Fremont; A. FP, 
Pearson Company, Akron. 

Graham-Paige— The Cincinnati 
Auto Company, Cincinnati; C. C. 
Brown, Marion, 

Reo—Deerfield Service Garage, 
Cincinnati; Kotterman Hudson-Es« 
|sax Company, Fostoria; Schatz Moe 
|} tor Sales, Defiance; John Petersen, 
Elmore 

OKLAHOMA 

Hudson McCullough Brothers, 

Blackwell 
PENNSYLVANIA 

Hudson—United Auto Exchange, 
West Hazleton; Dorse Albert, Slear- 
| field. 

RHODE ISLAND 

Hudson—Marlor's Garage, Wick- 
ford; Burke's Garage, Providence, 

TEXAS 

Hudson—Walter Box Motor Com- 

pany, Austin 
WEST VIRGINIA 

Graham-Paige — Cox 

Motor Company, Huntington 
WISCONSIN 

Graham-Paige—Fred 
West Allis. 
| Hudson—Weissman 
ferson, 


Morton 





Berghoefer, 


Garage, Jef- 


J. N. KIRK JOINS 

BERKLEY COMPANY 
New York, April 29.—The Berkley 

Manufacturiny Company, makers of 

a new type brake drum, announces 

|the appointment of J. N. (Jack) 

Kirk as sales manager 


— 


NASH 


were submitted to the secretary of | 


state, were Assemblyman George 
Grimm, Essex; John C. Barbour, 
| Passaic; Charles A, Ott, Jr., Union, 
majority leader; Edward A. 
|} ens, Mercer, and Joseph A. Green- 
| berg of Hoboken, minority leader. 


| LINK BELT OFFICIAL 

HEADS TORONTO C, M. A. 

Toronto, Canada, April 29.—E. C 

Burton of Link Belt Ltd., was| 
‘elected chairman of the Toronto} 
' branch of the Canadian Manufac- | 
turers’ Association, at the annual} 
meeting of the association here. 
Roy D. Kerby, president and general 
manager, Durant Motors of Canada| 
Ltd., Toronto, was. elected vice- 
| chairman of the Toronto branch of 
the C. M. A. 


i 


Foreign Trade 
Opportunities 


Washington, D. C., April 29.—For- 
| eign automotive trade opportunities 
just announced by the automotive 
division of the Bureau of Foreign 
and Domestic Commerce of the De- 
partment of Commerce are listed be- 
low. 

Additional information may “be 
| obtained from the bureau and its 
district and co-operative offices by 
duly registered firms or individuals 
upon written request, giving the op- 
portunity number. 

51099—Graz, Austria; 
automobile accessories. 

51102—Sao Paulo, Brazil; 
for automobile accessories. 

51129—London, England; 
for automobile accessories. 

51105—Goteborg, Sweden; agency 
and purchase of automobile acces- 
| sories, especially electrical. 

51101—Ghent, Belgium; purchase 
of automobile accessories and spare 
parts. 

51103—Paris, France; 
automobile hardware, 
and garage equipment. 

51039—Dresden, Germany; agency 
for automobile novelty accessories, 
and garage and service station 
equipment. 

51104—Milan, Italy; agency or 
purchase of automobile and motor- 
cycle accessories, especially electric; 
and spare parts. 

51096—Piraeus, Greece; agency for 
automobiles and trucks, low priced. 


agency for | 
agency 


agency 


agency for 
accessories, 





Stev- | 


A BETTER DEAL FOR TODAY’S DOLLAR 


Nash Protects 


the Dealer’s Profit 





worthwhile net on the cars he sells. 


ASH has never expected its dealers to sell cars 


at less than a reasonable percentage of profit. 


It realizes that to do business—to stay in business—and 


to aspire to a healthy volume, the dealer must clear a 


Factory planned quotas do not influence dealer dis- 


counts—in fact, every discount arrangement is 


deliberately designed to increase the dealer’s net profit. 


| 


Prices F..O. B. Factories 


|Kighteen Eights + $945 to $2025 + + Four Sixes + $795 to $845 


(3049) 











Sales and Output of Trucks 
Held Up Well in Depression 


(Continued from Page 1) 


decline in March of this year was 
only 30 per cent 
The sharpest falling off in pas- 


senger car output came in October 
of last year, when the drop reached 
63 per cent., after having been at 
a rate greater than 50 per cent, 1n 
the two months preceding. 
per cent. decline was followed, how- 
ever, with a drop of 39 per cent. 
in November and a gain of 34 per 
cent. in December; and it is the be- 
lief in general that October repre- 
sented the bottom of the depression 
as far as the manufacture of moto: 
vehicles is concerned 

The smallest decline in the output 
of commercial cars came in January 
of this year, when it amounted to 
only 9 per cent., as against a falling 
off of 30 per cent. in January, 1930 
from the corresponding month olf 
1929. This compared with the smal- 
lest decline of 29 per cent. made Ly 
passenger car output. 

The most severe decline in truck 
production came in June, 1930, 
when the drop was 51 per cent., 
comparing with the 63 per cent. de- 
cline in passenger car output in Oc- 
tober, 1930. The June decline of 51 
per cent. was followed by a drop of 
45 per cent. in July, but in no other 
month was there a decline of more 
than 37 per cent. 

The low point in new passenger 
car sales during the fifteen-month 
period came in October and Novem- 
ber of last year, when the declines 
were 48 and 49 per cent., respec- 
tively. In the five consecutive 
months from July to November, in- 
clusive, the falling off in new car 
sales was more than 40 per cent 
The least severe declines came early 
in 1930, with a drop of 18 per cent 


in January and 10 per cent. in Feb- 
ruary. 
Commercial car sales were at 


tr 


oumaiative New Commercial Car Registration Statistics, 


Polk & Co. of Detroit, with the exception of Hilino’s, which are supplied by the Robinson Advertising Service, Springfield, D1., and New Jersey, which 
Readers desiring county, ¢ 


Figures in this table are from R. L. 
are furnished by the New Jersey Moter List Co., 
by addressing any of these three companies. 
registrations do not include buses. 





Autocar 
Brockwavy- 
Indiana 
Chevrolet 


Dia- 








The 63 | 
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November ..... 33,787 —29 

December ..... 31,528 +14 | 
BOE scesecie 541,534 —29 |! 
1931 

January ....... 33,534 — 9 

February ...... 39,520 —18 

MEAT 2..crcce 45,096 —28 
Quarter ..... 118,150 —20 


| 
The following table shows the rec- | 


pred jal a. aint hae | ord of new car sales for the period 
; ada | in the domestic market: | 
cent., while the best records were % Change 
made early in 1930, as in the case | : from 
9 a ara om — There was 1930 Sales yea) ago 
er 2.9 per cent. in January | january 180,094 is | 
and a decline of only 2.2 per cent. Februs “ry 211.645 —10 
in February. | March .....s+ 298,822 —21 
Folowing is a table showing how oS ae 357,065 —25 
passenger car production in the} May .......... 345,041 —24 | 
United States has fared in the past| June .......... 260,942 a 99 
fifteen months: LO te cnveee 254,097 —41 | 
, ™ Change | August ........ 203,737 —46 
Produc- from pre- September 175,286 — 42 
of eis aces | MEE 0b 00us 150,219 —48 
1930 tion ceding year | November 93 066 __49 
January ...... 235,226 —31 | December ..... 96.054 ml 
February ..... 280,996 —30 Year . 2.626.068 32 
March .....+.. 331,973 —35 1931 
ADT ccccccdves 375,685 29 January *125,500 30 
May ..ccccccce 364,512 29 | February ...... *133,600 37 
JUNE .ccccccces 288,481 36 | March ........ *191.500 — 
WOE su w44 eae as 244,690 47 Quarter *450.000 35 
AUBUSE .. 02 ccce 185,619 —57 
September 177,752 51 ‘Estimated. 
October ....... 115,476 —63 Here are the new truck sales fig- 
November ..... 102,358 —39 | ures for th? fifteen months: 
December ..... 122,748 |- 34 ~™ Change 
| re 2.805516 38 from 
1931 1930 Sales year ago 
January ....+. 137,805 —45 | January ...... 30,724 2.9 
February ...... 179,890 35 | February ...... 31,846 2.2 
BUMP 20s cece 220,835 —30 March .......- 42.188 ans. 
Quarter 548,530 “SS | April .....cccce 46.997 ae 
Here are the similar statistics for; May .......... 43,204 —18 
commercial car production: ie scbtcnecas 33,515 —25 
“% Change | July 39,877 —31 
— s MEE 06 cence 33,809 35 
Produc- from Sertember 33 902 27 
1930 tion year 220 | October 34.224 31 
January 37,028 30 | November ..... 21,998 34 
February ..... 48,567 —19 December 18,654 19 
MOREE bctcaens 62,994 —12 Year 410,488 22 
ROT sccctecae 67,653 —}t9 1931 
ERG sisesosees 55,075 37 IORIATY occ *24,600 19 
CU scavscieds 45.562 ol | February ...... *23,450 26 
MN Soctiwsane 40.467 —45 |March ........ *29,500 30 | 
August 38,363 32 Quart?r *77,550 —— 25 | 
September 41,967 -18 - 
October ee 38,343 —36 Esiimated. 














New Car Division, Trenton, N. J. 
Some of this dita has keen published previously, but it is given her 


Returns for today: 








national 


Inter- 
Mack 





| volume of specifications placed with | 
| pears to show little change. 
| makers plans to suspend operations | 
| hot supported by indications in Ma- 


; honing 


| this 
| degree on sheets, strip and pipe de- 
| mands, 


| steel manufacturers is changing in| 
; line 
| day-to-day business. 
|erators expect a rising demand for | capacity. 


| foresee 


| ledo and Detroit 


| consequence its operations are 


| emphasizing 


| Operating at 65 per cent. of capacity ! 


Kentucky, New Jersey, New York, Tennessee and Wyoming 
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‘BUYING BY CAR 
MAKERS BOLSTERS 
STEEL INDUSTRY 


Youngstown, O., April 29.—Steel 
buying of the larger automobile 
manufacturers continues to be ont 
of the bolstering influences in . the | 
| Mahoning Valley industry. Taking 
of sheets and strips continues to be 
a day-to-day affair, but the total | 


to meet the requirements in the 
Cleveland district. 

Automobile steel demands con- 
tinue uncertain as to future months, 
A fair increase in flat steel require- 
ments was hoped for in May, but 
it Now appears questionable 
whether manufacturers may count 
on any sharp improvement in de- 
mands during that month. Disin- 
clination of steel buyers to order 
except in small lots has been in- 
creased by the recent weakening 
in stock prices, mill managers re- 
port. 

Mahoning Valley Steel Company 
\is continuing operations at its Niles 
|sheet plant at 75 per cent. capacity. 
|; Two weeks ago the plant was idle. 
All three plants of Empire Steel 
|Corporation, however, continue idle. 

Sharon Steel Hoop Company, an 
important manufacturer of sheets 
and strip for the Midde-Western 
fabricators, reports a schedule at 55 
per cent. Ingot production for 
Sharon Steel is holding at 50 per 
|cent., while sheet ang strip mill 
operations are fluctuating in line 
|} with current demands. 
| Youngstown Sheet and Tube Com- 
sales departments’| Pany operations in this district are 
Some mill op- | holding at from 30 to 35 per cent. of 
Inactivity in the market 
while others | for tubular products continues to 
change for| hamper operations. Sheet produc- 
ition is somewhat higher than that 
of steel pipe for this as for another 
larger independent in the valley. 


Youngstown district companies ap- 


Reports that one of the largest 


for several months this summer are 


Valley steel buying. 

There is, however, growing evi- | 
dence that steel plant operations in 
district, dependent to a large 





are on a bottom which may 
weeks and perhaps 
Sentiment among 


extend several 
several months. 


with their 


steel in May and June, 
no significant 
many weeks. 

Higher operations are reported by 
Newton Steel Company at its new 
Monroe, Mich. plant. Because of its | 


anveningters Eevee, bessien Se. | Eee sae Mee 
2 : TO ATTEND CONFERENCE 


of full-finished sheets is attracting | 
Alderman A. 


attention from buyers who are in- | 


terested in quick deliveries on short} New York, April 29. 


notice. The Monroe plant has a/| : 
, j ; kev ores > > Te@¢ 
great advantage in location. As a} m, Ataey, promeent of the Grent 


now | Britain Motor Agents Association, is 


jat 50 to 55 per cent... somewhat|en route to the United States on 
higher than in many mills in other | board the Britannic, according to 
| districts not enjoying short haul; radio advice received by the Na- 
privileges. tional Automobile Chamber of 


The hand-to-mouth character of | Commerce. 
the present market for sheets is | The purpose of Mr. Atkey’s visit 
the advantages of | to the United States is to attend the 
plant location for Newton and other | sessions of the International Cham- 
producers. | ber of Commerce conference which 
At its Ohio plant, Newton Steel is | will be held in Washington during 
the week of May 4. 


March, 1931 _ 


ity or town lists, or lists of ewners in any given section, may obtain these 
e complete for the cenvenience of our subscribers. Commercial car 
Comparative figures for March, 1930, will be found on Page 7. 
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NEW PREVENTIVE 
SERVICE WINS . 
FOR CAR DEALER 


(Centinued from Page 3) 


ice.” “Bushong bulletins” are being | 
issued along this line, making a | 
drive on lubrication and washing, 
polishing and sales of eil, fender 
straightening and the like. An an- 
neuncement of this kind, quoting 
prices, is headed: “Bushong Bul- 
Jetin—Hello, Neighbor +-” 

A “Bushong News 
letin” that is being distributed to 
bring in service business has an en- 
ticing side head, “Let’s Get Ac- 


quainted,” followed by five circles, | 
the names of the service manager, | 


his assistant and those of the serv- 
ice salesmen and the superintendent 
of parts and service being 
the circumferences and the titles 
outside. 
“There's such a comfortable sort of 
feeling to know who's what in an 
organization that’s trying to do 
business with you, and the new 
equipment they have installed. We 
all want to meet you personally and 


help you all we can in keeping your | 
operating properly at a mini- | 


car 
mum cost. Stop in, let us show you 
what we are doing for our owners. 
Here is a sample of the steps we 
have already taken.” 
two pictures of safety lane devices 
and the lines: “Come in; test the 
accuracy of your brakes and steer- 
ing. The only cost is what we find 
defective. Yours for better service. 
Bushong Motors, Inc.; 
service manager.” 


Another piece of literature, with | 


illustrations of devices installed, tells 
about the new safety lane in the 
service station “For your comfort 
and safety,” explaining the testing 
operations, naming the various de- 
partments and announcing that “We 


can tell you in advance how much | 
it will be and when you can get it. | 


Our prices are right.” The bulletins 
are run off on a special duplicating 
device, permitting reproductions of 
both illustrations and text from al- 
most any source. Postcard an- 


nouncements are mailed monthly to 


Service Bul- | 


inside | 


This sentiment is beneath: | 


Then follow | 


W. Hilliard, | 
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| owners, offering seasonal servicing 
| suggestions and ‘“‘bargain specials.” 

The three service salesmen use 
the telephone extensively in their 
| contacts. To each is assigned a cer- 
tain number of customers to be 

called up daily and asked about the 
condition of their cars. When the} 
| service salesman receives the desired 
| information, he makes a report on 
| these findings. 
men's follow-up system sheets are 
kept in individual letter files, refer- 
ence thereto acting as 
|his telephone calls and the jobs he 
j} has written up. 

The service salesmen’'s follow-up 
| system is an intensive one, The 
| date on which a customer must te 
| seen is put in advance on an index 
|eard. The date for the call is de- 
termined by the mileage 
on the customer's car, showing it 


|meeds attention. The condition of 


while with others the frequency is 
considerably less. Should the cus- 
tomer delay coming in for service 
beyond a period of ninety days, how- 
ever, the service salesman continues 
telephone calls and personal letters 
till he finally brings the car into the 
station. Eushong Motors now has 
about 5,000 active names listed as 
customers for service. 

In the office of the service man- 
ager use is made of a looseleaf book. 
the “Oakland-Pontiac Record and 
Follow-Up System,” 
close detail the service history 
every car worked on in the shop 
being in effect a complete bureay of 
| information in this regard. 
the name and address of the owner; 
what kind of work was done on it 
on each occasion, 


year, and even such data as 
ignition and door key numbers. In 
addition to its being a service his- 
tory of the cars, this record is use- 
ful from a sales angle, 
ence thereto it can be told just how 
well the car has been kept up by 
its owner and what its value is at 
any time from a_ trade-allowance 
viewpoint. 

The post-service follow-up method 
also is a close one. Within five days 
|after the customer has had work | 
' done on his car, the service sales- 
man with whom he did business 


The service sales- | 


a check on | 


indicated | 


the cars of some owners requires a | 
| call as often as every thirty days, | 


which gives in| 
of | 


It gives | 


with the charges; | 
| the amount spent on it during the | 
the | 


as by refer- | 


| must call him on the shehene and 
| inquire if the job has proved en- 
tirely satisfactory, the subsequent 
steps to be determined by the nature 
| of the reply. When a new customer 
for service has been obtained, a few 
days after he has been served, a 
letter, signed by the service man- 
ager, is sent to him, thanking him 
|for the work, expressing the hope 
that he found everything satisfac- 
|tory, and asking him to let the de- 
|} partment know in case he did not. 
The letter 
that the house will appreciate any 
|suggestions and expresses the hope 
of serving the owner in the future. 
In case a customer has not been 
in the station for lubrication an@ oil 


the service manager sends him a 
letter stating the belief that this 
| condition is worthy of investigation. 
The customer is reminded of the 
standing offer of “every sixth lubri- 
cation and oil change frc_”; and the | 
letter assures him the department | 
uses only the best grade of lubricant | 
for the chassis and the highest type 
of oi] for the engine, 
concern regarding the customer's 
possible dissatisfaction over past 
lubrication work in the station. 
“The application of such 
chandising hc:ps as our new equip- 
ment,” says Mr. Ash, 
service salesmen to sell the preven- 
tive service idea to the customer. 
It is contended that four out of every 
dollars spent on cars inthe serv- 
ice station today is going for pre- 
|ventive service, while the other dol- 
lar goes for essential repairs. Cars 
are now being traded in too quickly 
-that is, on short ownership terms 
—for shops to get the big recon- 
| ditioning jobs they once were ac- 
customed to handle.” 


| five 


NEW GENERAL DISTRIBUTOR 

Erie, Pa., Apri] 29.—The John F. 
Bieber Company, 10th Street, 
been appointed distributor in Erie 
'and Northwestern Pennsylvania for 
|} the products of the General Tire 
and Rubber Company. A complete 
| tire service department has been 
provided, with C. W. Tucker, for- 


| merly president of the C. W. Tucker 
Company, general manager. 


ends with the assurance | 


mer- | 3 
+, | trade-ins 


“assists the | 


| 


| 
| 





and expresses 


|} 25 per cent. 





has | 


| 


| look 
changing for sOme time, as shown 
by checking the lubrication records, | says. 





SEES COMPULSORY — 
VEHICLE INSPECTION 
NECESSARY AS SPUR 


NEWARK, N. J., April 29.—Fred 
M. Rosseland. secretary-man- 
ager, Newark Safety Council, be- 
lieves that a compulsory annual in- 
spection will do a great deal to boost 
new and used sales and service work. 
He bases this opinion on the con- 
dition of cars on the road today. 
“One of the most discouraging 
factors in this disheartening out- 
for traffic safety is deferred 
maintenance of motor vehicles,” he 


| pinch of the business depression and 
have ‘saved money’ by not having 
necessary repairs and adjustments 
made on their motor cars, and often 
by garaging them in the open. That 
this is so is proved by reports of 
automobile repairmen and dealers, 
|who state fhat when a car is brought 
in for repairs instead of having a 
complete job done, the owner will 
instruct them to do only certain es- 
sential repairs and lIet the rest go 
for the present. 
“Dealers further 
today often require 
much $20 worth of repairs, 
whereas in other years they could 
confidently figure on spending only 
$75 or $100 in making a used car 
salable. Whether this condition is 
genera! has not been stated, but it is 


report that 


aS 


“Many owners have felt the |S ose and highways 
in 


as | 





certainly an alarming situation, for 
it means that a great many more 
motor vehicles than usual are in 
need of repairs and adjustments, 
and are actually in a dangerous | 
operating condition. It has been} 
estimated that if a motor vehicle | 
inspection were made now less than | 
of the cars would be 
safe operating condition. 
business proposition de- 


found 
“As 


in 
a 


sponsible motorists. 


| tion usually stay away 


| released 


understand, for under such condi- 
tions the wear and tear is much 
greater and when repairs are final- 
ly made the bill will be much great- 
er or, if the car is traded in, its 
value is very much reduced. 
“Probably every one will agree 
that effective brakes are about the 
most important factor in traffic 


safety, and drivers are urged to in- 


sist on having the brakes 
cars they drive properly 
and in safe operating 

Repairmen and dealers 

to insist on checking over the 
brakes and making the necessary 
repairs and adjustments on every job 
they take, and law enforcement of- 
ficers are urged to observe the 
brake performance of cars on the 
and to ‘pull 
cars which apparently have de- 
fective brakes. 

“The number of cars on the 
streets and highways after dark 
with only one headlight or without 
a tail light are increasing at an 
alarming rate. In a ride of two city 
blocks recently nine such cars were 
passed, and thousands of motorists 
have remarked about the number of 
motor vehicles they pass without 
tail lights. There is probably no 
greater single hazard in night driv- 
ing than cars without proper lights. 

“A compulsory motor vehicle in- 
spection will do more to insure 
proper maintenance of motoi 
hicles and to remove dangerous mo- 
tor vehicles from our streets and 
highways than any other step that 
can be taken. Voluntary motor ve- 
hicle inspections are excellent for 
the inspiration and education of re- 
Owners and 
drivers who know that their vehicles 
are not in proper operating condi- 
from volun- 
tary inspection stations. 


on the 
adjusted 
condition. 
are urged 


ve- 


PERFECT CIRCLE EXPORT 
SALES SHOW 67‘: 

New York, April 29.— 
by 


GAIN 
-A report just 
W. J. Platka, export 


ferred maintenance is always an ex- | manager of the Perfect Circle Com- 


pensive mistake. From the safety 
standpoint deferred maintenance is 
decidedly dangerous, not only for 
the driver and the passengers of the 
car, but especially for pedestrians 
and other motorists. Why owners 
will permit expensive automobiles 
to deteriorate because of lack of 
maintenance is rather difficult to 


pany, shows that Perfect Circle 
port sales for the first quaricr of 
1931 show a gain of 67 per cent. 
over the same period of 1930. Can- 
ada registered the greatest gain in 
the first three months, with a 109 
per cent. increase over the same 
period in 1930. 

MOTIVE 


ex- 


Cumulative New Commercial Car Registration Statistics, March, 1930 
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New Fan-Cooled Motor 
Is Totally Inclosed 


LOS® FIT oF 
IN FRAME 


TON 
HEADS 


GREASP® SEAL. AND 
GONG CLOSE FITS OF 
CARTRIDGES 
AROUND SHAFT 
~~ 
a Ne 
FAN FORCES BLAST OF ~ 
COOLING ALR BETWEEN “Tikes 
MOTOR AND OUTER SHELL 


LONG CLOS@ FIT OF 
BEARING CARTRIDGES 
IN HEADS 


oe CAST IRON HEADS 


WITH VO HOLES 
FROM OUTSIDE TO INSIDE 


ALLIS Type J. totally inclosed fan-cooled motor 


Louis Allis Company, Mil- | 
waukee, Wis., has recently added to 
its line the type J totally inclosed | 
fan-cooled motor. Refinements over | 
the model R, from which it was de- | 
veloped, include “cartridge type” 
bearing chambers and simple de- | 
vices for quickly removing the fan, 
ventilating shell and heads. Sim- | 
plicity of assembly and disassembly 
are features claimed for the new 
motor The manufacturer states 
that average maintenance men can 
change the rotor and reassemble the 
motor in five minutes 
It is particularly adapted for 
dusty, abrasive, corrosive 


The 


> 
use 


in and 


| GETZOFF, 


| M. Getzoff, 


moist atmospheres, it is stated. It 
is available in from 3 to 100 horse- 
power 


INTERNATION _ 
MOTOR, TALKS TO A. 


Plainfield, N. J., April a 
ing Laboratory Management” 


Test- 
was 


the subject of a paper by Edward} 


M. E., supervisor of tests 
and personnel at the testing labor- 
atory of the International 
Company, Plainfield, before a joint 
meeting of 
American Society of Mechanical En- 
gineers, and the Plainfield Engi- 
neers’ Club. 


Motor | 


the Plainfield section. | 


VA 
| IS AUTOMATICALLY 
CENTERED 


. M. E. | 


| 
KEYSTONE valve reseater 


| Keystone Reamer and Tool Com- 


pany, Millersburg, Pa., 
;new valve-reseating tool with only 
one pilot and two guides to cover 
| the range of valve-guide sizes 
5.16 to 14 inch. 

| The hole through the center of 
the cutter is ground to receive the 
‘tapered head of the pilot. This 


from | 


tapered fit is claimed to insure 
alignment between the cutting flutes | 
and pilot stem. The pilot operates | 
in an accurately centered collet 
zuide, which holds the cutter rigidly 
in alignment. The tapered top col- | 
let guide has a split bottom to ob- | 
automatic centering. | 


tain 


ATTACHMENT DEVISED — 
_ FOR GRINDING BORES 
| IN HYDRAULIC BRAKES 





| pleted. 
j}into the air, 


——~ 


roduction - - Engineering: o Factory - 


LVE RESEATING TOOL 


, BREAKING GROUND TODAY 
FOR AIRSHIP DOCK 


29.—The devel- 
as a base for 
dirigibles . will 
to actuality to- 


New York, April 
opment of New York 
| the operations of 
move a step closer 
morrow, when ground will be 
broken at Holmes Airport, Jackson 
Heights, for the first commercial 
airship dock or hangar in the East. 

More than a score of notables will 
attend the ground-breaking cere- 
monies, and it is probable that dhe 


}or more blimps from Lakehurst will 
| join 


the fleet of 
will circle overhead. 
Within a maximum of forty days 
ithe new airship hangar will be com- 
Towering almost 100 féet 
it will be the first unit 


airplanes which 


lof a development which will make 


Holmes Airport the operation base 


'for dirigible operations in the East. 


| 


| Company 
lease on 
| option. 


ment for renewing the 


| 


announces a . 
| 
| 
| 


ATTACHMENT for grinding hy-, 


draulic brake cylinders 


Automotive Maintenance Ma- 
chinery Company, Chicago, IIl., has | 
added to its line a grinding attach- 


| operate 


The Goodyear Tire and Rubber 
has taken a _ five-year 
the dock, with a renewal 


bores of hy- 
draulic brake cylinders. 

The new grinder has a range of 
from 1'4 to 1% inches, which per- 
mits refinishing of practically all 
sizes of hydraulic brake cylinders. 

Any portable electric drill will 
this tool and, owing to its 
compact design, the brake cylinders 
can be refinished without removing 
them from the chassis. 


CURREN T PRICES OF PASSENGER CAR MODELS » 


AUBURN—8-98. 
Standard Models,not asian es _— 
2-dr. Brougham..945 Con. Cabriolet. .1.045 
4-dr. Full Sedan.995 Con. Phae. Sed. .1,145 
B Man's Coupe.995 

AUBURN—8-98 A. 127 W. B. 
Custom Models, including free wheeling 
5 4-dr. Sedan...1,195|Cabriolet (R.S).1,245 
B. Man's Cx yupe 1,195'5 Con. Pha. Sed.1,345 
§ 2-dr. Brough.1,145! 

AUSTIN—4 cyl. 75 Ww. B. 
Coupe. .330'De Luxe Coupe 
Coupe . 395 2 Cabriolet 

395 


Business 25 

Standard 

Runabout 

BUICK—8-59. 

Bus. Coupe...1,025'9 

de Sedan...1,035 4 Spt 

Roadster.1,055'5 4-dr 

4 Cony 

ms W. 

5 Phaeton .... 

Roadster.... 

Sedan... 
w. B. 
Sedan 


mi W. B. 
Phaeton 

Coupe 
Sedan 
Coupe 
B. 


2 
5 2- 
4 Sp 
BUICK—8-60. 
Coupe.,.1,285 
Coupe. ..1,325'Spt 
5 4-dr. 
BUICK—8-80. 124 
+Leupe 1,535 5 4-dr 
BU IC K—8-90. 152 W. B. 
Roadster.1,610 5 4-dr. Sedan 
yuring eae 620 4 Cony. Coupe . 
pt. Coupe 1,720 7 4-dr. Sedan.... 
uUpe ... he 765 7 Lim. Sedan 
Fisher Custom. 1: 
695 2 Con. Coupe 
795 Sedan ‘ 
7955 A. W. Phaeton 
84 5'7 Imp. Sedan 
Touring (Fleet- 


2 Bus 
4 Spt 


C.y-3 


G2 S oo 9O 
AAR 


Sp 
T 
Ss 
Cc 


= 


$< 
Bs 


DILUAC—V-8. 
yupe ° 
Dupe 
aan 
t own Sedan 

Roadster 815 

Phaeton 945| wood) 

CADILI 4C—V-12. 140 

Coupe 3.795'7 Sedan 
Coupe 3.895 Ww. B 
Sedan 3,895 7 Touring 

Roadster - 5.9457 Imperial Sedan 

> Town 3,945 (143 W. B.)...4,3 

Phaeton 4,045.4. W. Phaeton. .4,385 

Con. Coupe 4.045 

CADILLAC—V-16. 148 W. 
Fleetwood Custom, 

.. .5.350/2 Coupe 

on..5,750 2 Con. Coupe 

5,800 5 Club Sedan 
950/5 Sedan . 

5,950'5 Sedan 
950\7 Sedan 
.125|5 Imperial 

.6,225'5 Imp Cabriolet.7 
3,300'7 Imp. Sedan... 
5.350 Town Cabriolet 
5,500! (Opera seats) 
5,525 Town Cabriolet 

(quarter win- 
5,525 dows) . . 8,750 

Town Cabriolet, \Town Cabriolet 
(qirter win.) 525 (leather 

Town Cabriolet, } quarters) 
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Cr 
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CO be oe 
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i 
5 
‘ 


bd NERS 


3, 
3, 


a 


2 
5 ae 
WwW. B. 
(143 


Sedan, 


.850 
.900 
.950 
+. 50 
.125 
225 
300 
350 
925 


2 Roadster 
A. W. Phaet 
2 Coupe 
9 Coupe 
§ Club S 
Sedan 
9 Sedan 
7 Sedan 
> Imperial 
> Imp. Cavdrio 
5 Phaeton 
TImp. Sedan 
Town Cabriolet 
(opera seats? 


edan.. Cabrio 


Cabrio 


8,750 


‘full leather?) Lim. Brougham.8,750 
Lim Brough’'m Town Brougham.9,200 
Town Brougham.9,700 
CHEVROLET—6-CylL 109 W. B. 
Roadster 475|2-4 Sport Coupe 
4 Sp. Road ster .495| (5 windows)... 
Phaeton .510/5 Coupe 
Coupe (3 §35\5 Sedan eee 
Coupe (5 5455 Special Sedan 
5 Coach 545 Con. Cabriolet 615 
Lan. Phaeton 650 
CHRYSLER—"6." G-cyl. *175%% O. A. 
Roadster 885' Sedan 895 
Coupe ‘ 885'Con. Coupe 935 
CHRYSLER—38-cyl. "186% 0. A. 
4 Roadster 1,595.5 Royal Sedan 
4 Roval Coupe {| (Special) 1,5€5 
(Standard) 1,495|2-4 Sport Roadster 
5 Royal Sedan ' (6 wire wheels) 1,595 
(Standard) 1,525 2-4 Con. Coupe. 
2-4 Roya! Coupe |5 Phaeton 
(Special) 1.535 
CHRYSLER—I mperialt 
5 Sedan 
5 Sedan 


7 Sedan 


525 
525 


575 
595 
635 


win.) ; 
650 


2 
2- 
) 
2 
2 win.) 
» 


2 
2 


.1,970 


&-cyl 
‘dan 


-4+ C 


711 
Lim 
Coupe 


0. A. 
3,145 
3,150 


2.745 7 § 
2.845 2 
2,945 
CORD—8-cyt. 157': W. B. 

Sedan 2,395|Cabriolet : 
Brougham 2.395/Phaeton Sedan 

DE SOTO—Six. *1694%, O. A, 
2 Stand. Coupe 740\/2-4 Roadster ... 
2-4 Coune (RS) 7175|2-4 Con, Coupe 
4-Dr. Sedan 775| 


(CLC) 


2.495 
2,595 
octn 


3 
825 


8.750 


*177 O. 
Touring Te 
Sedan 1 

ym. Coupe 
ie: 1,075 


SOTO—8-cyl 
Senate Coupe 965 5 
Road (RS) .995'35 De I 
and. Sedan 9952-4 C 
De Coupe ) «RS) 
RS) ; ..095 
DE VAUX—#6 cvl. 1183 W. B. 
Phaeton .........595 Standard Sedan 
Standard Coupe | t4 wood wheels, 
(4 wood wheels ' spare rim) 
spare rim) 625 Special Sedan 
Business Coupe | «5 wire wheels, 
(5 wire wheels, } spare mounted 
one in right ' in 
tender well) 645’ Custom 
Custom 
"1760s 
4-dr 
-dr 
75 -4 Con 
) Ss 
M's W. B. 
2 Business Coupe 
(6 wire wheels 
2-4 Coupe (R.S.) 
(6 wire wheels) 
Sedan (6 wire 
wheels) . 
118 W. B. 
Sedan (6 wire 
wheels) rt 


1,035 
,065 


-4 
St 
-4 L 
( 


Coupe 
Sedan 


oO. A. 


Sedan 
Phaeton.. 
Coupe 


DODGE—Six. 
2 Business 
Stan 
R. S.) 
Roadstr (RS) 
DODGE—Six. 
Coupe 
wheels?! 
(R.S.) 
wheels) 835 
5 Sedan (5 wire 5 
wheels? 845 
DODGE—Fight, 
2-4 Coupe (‘RS.) ‘5 
5 wire wheels) 1,095 
Sedan (5 wire 
wheels) i 
DODGE—E 
Roadstr (RS) 
Stan. Coupe 
(R.S 
DURANT—6-10 
Business Coupe 
(wood wheels’. 
Business Coupe 
‘wire wheels}...7 
Coupe (R. S.) 
(wood wheels) 
DURANT—6-12 
Business Coupe 
(wood wheels’ 
Business Coupe 
(wire wheels) 
Coupe (R. 8S.) 
(wood wheels) 
Coupe (R. 5S 


Ss.) 
‘wire wheels) 


DURANT—4- 

De L. Coupe 

6 dem. wood 

wheels) wheels 
De L. Coupe | De L. Sedan 

(6 dem. wire | 3 dem. wire 

wheels) 
ESSEX—6-cyl. 


5 


Coupe 735.5 

-4 Coupe 

( 

-4 75 

Business 
(5 wire 

2-4 Coupe 
(5 wire 


815 


118 W. B. 


edan ae ae 

- Con, Coupe 
(R.S) . 1,095 

112 W. B. 

R. 8.) 
wheels) 

(wood 


Is) 


135 
ight. 
9955 Se 
2-4 
1,025 
§-cyl. 
Coupe 
y (wire 
Sedan 
whee 
| Sedan (wire 
wheels? : 
cyl, 112 W. 
Sedan twood 
wheels) 
Sedan (5 wire 
wheels 
Sedan 6 
wheels) 


35 se 

6 B. 
760 
775 
wire 


780 


795 
is 112 W. B. 
Sedan 
‘6 dem. wood 


965 995 


995 
115 
Town 
595 5 Touring 
7 Sedan 
(119 w 


Ww. B. 
Sedan 


Coupe 
Sedan 


Coach 
Coupe 


35 
ei 75 
(R.S.) 
5 Stand. Sedan 15 
4 Sport Roadster 
FORD—Model 
Pickup Op. Cab 
Roadster 
Phaeton 
Pickup 
De L 
Tudor 
Coupe 


b.).....8095 

A. 4-cyl. 10342 W. B. 
4254 Victoria a ar 
430: De Luxe Phaeton 580 
35\Standard Sedan 
455 (3 windows)... 
475 Cabriolet os 
490 4-dr. De Luxe 

< 490 Sedan (2 win.) 
Sport Coupe 500Town Sedan 

De Luxe Coupe. 525 
FRANKLIN—Transcontinent, 
5 Sedan 2.295, Vie Brougham. .2,395 
Coupe 5 2.345 Pursuit 2,495 
Con. Coupe. 2.395’ Town Sedan - 2,425 
FRANKLIN—Transcontinent. 6-cyl, 132 WB. 
Roadster (6 wire 7 Sedan ooome 

wheels) 2.345 Sport Salon 

5 Special Sedan.2,425 Spex Limousine.: 
FRANKLIN—De Luxe. 6-cyl. 

Coupe 2645Speedster 

5 Sedan 2,695 wheels) 

5 Pirate Tour 2,695 7 Sedan 

7 Pirate Phaet.2,695 7 Limousine 

Club Sedan 2.745 Town Berline 

Con Coupe 2,765 wire wheels) 

Town Sedan 775'Con. Speedster 

Vic Brougham.2,795 
GRAHAM-—Standard Six 

Coupe , .. 845| Roadster 

Town Sedan. . 895' Sedan 

Coupe (RS.). 895) 


cl 
Roadster 
Sedan 


590 
595 


630 
630 


6-evl, 132 WB. 


15 W. B. 
Sedan 


GRAHAM—Special Six. 
Coupe . 925 Town 
Coupe (R.S.).... 975/Sedan 

GRAHAM—Special Eight. 
Coupe .. .1,155 Sport 
Coupe (RS.) 1,195 Sedan 

GRAHAM—Custom Eight. 
5 Sedan 1,845/7 Limousine 


. 975 
1,035 
120 W. B. 
Sedan .1,195 


134 W. B. 
2,095 


119 W. B. 

Sedan... .945 
Sedan. . .995 
Roadster... .995 


HUDSON—8-cy'. 
Coupe ..875'5 Town 
Coach ........895'5 Stand 
4 Coupe (RS) ..925 Sport 

HUDSON—8-cyl. 126 W. B. 

5 Tour. Sedan..1,145|7 Fam. Sedan. .1,195 
5 Brougham ....1,1955 Club Sedan 1,445 
HUPMOBILE—Century 6, 114 W. B. 

5 Sedan 995|\Cabriolet .1,050 
Com. Coupe 995|5 Phaeton ......1,050 
2 Coupe (R. S.)..995!Roadster (RS)..1,075 
HUPMOBILE—Century 8 118 W. B. 

5 Sedan .......%,295/2 Cabriolet (RS) .1,350 
2 Coupe (RS)...1,295,.5 Phaeton 1,350 
2 Com. Coupe...1,295 2 Roadster (RS).1,375 
HUPMOBILE—Series C. 121 W. B. 

5 Sedan .......1,595|Victoria Coupe. .1,615 
2 Coupe (RS)..1,595,;7 Spt. Phaeton. .1,685 
2 Cabriolet (RS).1,595\5 Town Sedan...1,705 

4 Coupe 5 

HUPMOBILE—Series H. 125 W. 
5 Sedan .-1,895!Victoria Coupe. .1,915 
2 Coupe (RS)...1,895|7 Spt. Phaeton, .2,005 
2 Cabriolet (RS).1,895,5 Town Sedan. .2,005 
4 Coupe 

HUPMOBILE—Series U. 
7 ede 2,295|Sedan Limou... 
Victoria Coupe .2,295) 

All Hupmobile models include free wheeling 
LA SALLE—8-cyl. 134 W. B. 
Fisher Custom 
2,195.5 Town Sedan.. .2,345 
-++--2,295/7 Sedan 2,475 
2 Con, Goupe - ne 7 Imp. Sedan 
5 Coupe .. 2,295) 
LA SAL L E—8- eyl, 134 W. B. 
Fleetwood Custom 
2 Roadster .2,245|5 Sedanette .....3,2 
7 Touring 2,345/5 A. W. Phaeton.3,2 
59 Sedan Cabrio.3,245| 
LINCOLN—8-cyl. 145 
Standard Models 
Sport Phaeton. .4,400/Town Sedan 
Sport Touring. .4, 400, (3 windows)... 
5 Coupe 4, 600; 
Town Sedan 
(2 windows). 


2 
5 


(RS)). 


137 W. B. 
2,445 


2 Coupe 
5 Sedan 


Ww. Bz. 


.4,600'7 Sedan ° 
17 Limousine .....5, 
LINCOLN—8 cyl. 145 W. B. 
Custom Models 
Con. Roadster }Con. Sedan 
(Le Baron) (Dietrich) 
2 Coupe A. W. Cabriolet 
(Judkins).....5,200 N.C.(LeBaron) 
Berline (2 win.) JA. W. Brougham 
(Judkins) 5,800 (Brunn) .. 
Berline (3 win.) | A. W. Cabriolet 
(Judking).....5,800, S.C. (LeBaron). 
Limousine jA. W. Cabriolet 
(Willoughby).. (Brunn) ae: 
Con. Phaeton) /Panel Brougham 
(Derham) 6.206; (Willoughby) .. 
Con. Coupe 
(Dietrich)... . .6,400! 
Lincoln models include free wheeling. 
MARMON—70. 180 O. A, 
2 Stand. Coupe...950\4 Vic. Coupe .... 
5 Sedan 995 2 Con, Coupe 
MARMON—88. 130-136 W. B. 
2 Stand. Coupe. .2,275,2 Con. Coupe 
5 Sedan oo 2,295.7 Sedan 
5 Club Sedan 2,345 7 Limousine 
MARMON—1I6-cyl. 115 W. B. 
5 Sedan . .4,775|2 Con. Coupe 
2 Coupe 4,795| 7 Sedan 
aC 
5 Vv 


-4,700 . 6,800 
7,100 
7,200 
7,300 
6,100 - 7,400 


7,400 


tl. Cp. Sedan '345 5 Con. Sedan 

. 4,845 7 Limousine 
G-cyl. 114% W. B. 
795\4-dr. Sedan 
795; Touring 


ictoria 
NASH—6-60. 
Coupe 
2-dr. Sedan 
Coupe (RS) 
(Recent price changes in bold face) 


2,595 7 


Club Sedan 


5 Club 


2-4 Spt. 


- 
5 2 Bus. 


4 Roadster 


NASH—8- 
Coupe 
4-dr. Spec. § 
Coupe (RS) 

NASH—8-80. 
Coupe 
Coupe 
4-dr 


&-cyl. 
.945 4-dr 
955 4 Con 
975) 

8-cvl. 
.245'4 Con 
3,285 4-dr. 
2951 

8-cyl. 
Coupe 

565 Victoria 
1398 Ambassador ..... 
Coupe ,695 7 Sedan 
Cabriolet .695 7 Limousine 

**OAKLAND—8-cyl. 117 W. 
997 Con. Coupe.... 
997 4-dr. Sedan 
Sport Coupe....1,077 Custom Sedan, 


OLDSMOBILE—6-cyl. 113'2 W. B. 
Standard Models 
2-dr. Sedan 845\4-dr. Sedan 925 
Business Coupe...845 Con. Roadster....935 
Sport Coupe .895 Patrician Sedan. .960 
OLDSMOBILE—6-cyl. 11312 W. B. 
De Luxe Models 
910'4-dr. Sedan { 
.910' Con. Roadster. ..1,000 
.960 Patrician Sedan.1,025 


Eight, 127'2 W. B. 


70. 1164 W. B. 
Sedan 


. 995 
Sedan... 


‘dan 1,075 C 


121 W. B. 
Sedan 
Town Sed 
Sedan 
NASH—8 
4-dr. Sedan 
Ww. B 
7 Touring 


133 W. B. 
(RS)... 


-0. 
ql 7 


Coupe 
2-dr. Sedan 


2-dr. Sedan 
Business Coupe.. 
Spore Coupe 
PACK: ARD—8: 26 
5 Sedan. . -2,385 
PAC K ARD— 33 
2 Roadster 2 55 Club Sedan.. 
4 Phaeton ,425 4 Sport Phaeton. 
2 Coupe 2,525\7 Sedan case 
7 Touring : 7 Sedan Lim.. 
2 Con. Coupe. Cony. Sedan 
5 Coupe 
PACKARD—80 
De 
3,490 
3,490 
545 


4 


Eight. 134! W. B. 


reroro" 


AwBwrmw-i- 
OQaagnw 


we 
OID 


Fight. 140': W. B. 
Luxe 

Sport Phaeton.3, 790 
Sedan 

oupe . 
ub Sedan....: 


4 Phaeton 
2 Roadster 
2 z= oupe 
7 Touring . 3,995 
2 Cony. Coupe. .3,595 
PACKARD—8145 Eight. 145'¢ W. B. 
De Luxe 


4,150|\7 Sedan Lim 4,285 


PEERLESS—Standard 8 .118 W. B. 
) Sedan .495, 5 Brougham 1,545 
2 Coupe (RS)...1,495 2 Cabriolet 1,595 
5 Club Sedan ,..1,545 
PEERLESS—Master 8. 125 
5 Sedan ...++- 1,995 5 Brougham 
2 Coupe (RS) ..1,995 2 Cabriolet 
5 Club Sedan...2,045 
PEERLESS—Custom 8. 138 W. B. 
2 Coupe (RS)...2,795'5 Brougham 
5 Sedan .2,795|7 Sedan 
5 Club 2,845'7 Limousine 


125 W. B. 
De Luxe Master 
2,320!Brougham .,.,....2,370 
ieneae 2,320'Cabriolet 2,450 
2,370) 
PIERCE-ARROW—43. 8-cyl. 
2-4 Coupe (RS) .2,685,2-4 Sport 
5 Sport Tourer.2,895 (RS) 
PIERCE-ARROW—413. 8-cyl. 137 W. 
> Sedan .2,685 7 En. Dr. Limou 
.2,835'5 Con. Sedan.... 
7 Sedan . 2,995) 
PIERCE-ARROW—42. 8-cyl. 142 
§ Tourer .... 3,450 4 Spt. Phaeton 
Roadster 5 Club Sedan.. 
.3,450'7 Sedan 
15 Club 
(RS) 3,650:7 En. Dr. 
5 Sedan ..... 3,695! 
PIERCE -ARROW—1I1. 8 cyl. 
7 Spt Tourer. ..4275 7 Sedan 
2-4Con. Coupe 17 En. Dr 
(R.S.) .. 4275 
PIERCE-ARROW—1I1. 8 cyl. m7 
Le Baron Custom Group 
2-4 Coupe (RS!.5100,Formal Town 
) Coupe Victoria 5100 Brougham 
> Con. Sedan 5200 Formal Town 
5 Spt. Sedan 5 Car 
7En. Dr Lim..5975 Formal Town 
Landaulet 


4 
5 
5 
5 


Cc 
cl 


R.S.. 
4 


Ww. B. 
2, 045 


Sed: in. = 


2 Coupe 


134 W. B. 
Roadster 
2,895 
B. 
= Ne 3,145 
Sedan 3,650 
Ww. B. 
3,750 
.3,745 
. 3.825 
Berline. .3,945 
Limou .3,995 


5 


(RS 
2-4 Con. Coupe 
2 
w. B. 
4785 
4985 


47 


Limou 4 


Ww. B. 
4 


6250 


6250 
4 
6400 
All Pierce-Arrow models include tree 
wheeling 
PLYMOUTH—1-cyl. *167 O. A. 
Roadster. ..535 5 Phaeton 
Coupe.,....565|2 Coupe (RS) 
Sedan 565'4-dr. Sedan 
.610|4 Con. Coupe 


5 
2 Bus. 625 


2-dr 


Coupe 
Sport Coupe 
REO FLYING 


Sedan Victoria 


Sedan 


Roadster 
5 4-dr. Sedan 
4 Coupe 
STUDEBAKER—Commander 8- 
4 Coupe 

5 Sedan 

4 Victoria 
5 Regal 
STUDEBAKER—Dictator. 
2 Coupe 


S PUDEBAKER—President 8-80. 
5 Sedan 
2 Coupe 
4 State 
4 State Coupe. 
STUDEBAKER—President 8-90. 
7 
7 State 
7 Sedan 
5 Brougham 


5 Brougham 


5 Coupe 
5 Sedan 
2 Coupe 
Club Sedan 
5 Coupe 
2 Coupe 
Club 
2 Speedster ... 


7 Speedster ....3, 
5 Sedan 
5 Sed 
6 Brougham 
6 Sedan 


6 Bro Limousine 


4 Longchamps 


2 Roadster 
S Touring ...-- 


5 Club Sedan 
5 Standard Sedan.795\5 Sedan 


5 Sedan .... 
5 Sedan 
WILLYS-KNIGH T—66-D. 


5 Sedan 


they 
country and t 
given above are for New York city only. 


**PONTIAC—6 cyl. 
Sedan 772\Con. Coupe 

772 4-dr. Sedan 

812, Custom Sedan... .882 
CLOUD—6 125 W. B. 
1,695’ Coupe . 1,695 
REO ROYALE—8 cyl. 141 W. B. 
2,145' Coupe 2a 3 
REO ROYALE—8& 


112 W. 
2-dr 


cyl. 


eyl. 155 

.2,745 Coupe 
Con 
STUDEBAKER—Six. 

Including 


Coupe 
114 W. B. 
free wheeling 
795 Tourer P 
845' Regal Tourer 
895 5 Regal Sedan 
895| (6 wire wheels) .995 
70. 124 W. B, 
1,585,5 Brougham 
. 1,730 


1,585 (Cloth) 
.1,585 5 Brougham 

- 1,730 
114 W. B. 


Bus. Coupe 


(RS)... 


Sedan. .1,730 (Mohair) 
8-cyl. 
.1,095 5 Sedan 


1,150 Regal Sedan 1,250 


130 W. B. 
1,850 5 State Sedan 
. . 1,850 (Mohair) 
Roadstr.1,950 5 State Sedan 
-1,995; (Cloth) 


Coupe 
- 1,995 


136 W. B. 
1,850 State Victoria. .,2,295 
..2,095,7 State Sedan 
2,150 (Mohair) 
7 State sedan 
(Cloth) 
7 Limousine 
(Cloth) . -2,295 
STUTZ—LA 6-cyl. 127't W. 
1,995, Cab oouee 
2 245 2 Spoedete 


Tourer 
Tourer 


(Mohair) 2,295 


2345 4 Speedster (TC) .2,785 
8-cyl. 134152 W. B. 
») Cab. Coupe U 
995, Tor. Speedster ..3,595 
3,295,5 Sedan q 
.3,495 4 Speedster 
.3,495 
8 cyl. 


STU TZ—MA. 


Sedan.... , 
(TC)3,795 
Speedster 
STUTZ—MB., i Custom. 145 W. B, 
595|7 Limousine ,...3,995 
. 3,695 Cab. Coupe . 
3,895.5 Con. Sedan 4,395 
8-cyl. Salon. 145 W. B, 
7 Sedan Limousine 
(Le Baron)... .5,195 
5 Trans. Cabriolet 
(Le Baron)... .5,610 
7 Trans. Town Car 
(Le Baron)... .5,700 
}7 Trans. Town Car 
(Fleetwood)... .7,498 


STUTZ—MB. 
an 
(Le Baron)...4,795 


(Le Baron)...4,995 


(Le Baron) 4,995 


(Le Baron).. .5,195 


6 Sed Limousine 


(Le Baron)...5,195 
STUTZ—MA, 8 cyl. 1341¢ W. B. 
Chateau Series Weymann, 

. 4,315/5 Versailles 4,345 
STUTZ—MB. &-cyl. 145 W. B. 
@Chateau Series Weymann. 

Chaumont -4,345,5 Monte Carlo 

WILLYS—6-97. G-cyl. 110 W. B. 
495 5 Sedan 

.545/4 De L 

..565' Roadster 

. 625 

WILLYS—6-98-D. 6-cyl. 

Victoria Coupe..795.4 Vic 


4,895 


Coupe 


113 W. B 
Coupe (DeL)850 
(De L)...850 

WILLYS—8-80-D. 8-cyl. 121 W. B. 
Victoria Goupe..29)4 Victoria Coupe 
5 (De Luxe) - 1,095 
(De L). 
6-cyl. 121 W.B. 
.1,095! 4 Victoria Coupe 
aaa keane (De Luxe) 
(DeL). .1,195! 
all length 


Vic. Coupe 


1,195 
Sedan 


*Over of chassis instead of 


wheel base 


prices only are quoted, 
different sections of the 
Oakland-Pontiac price$ 


**As delivered 
vary in 
the 





| 


— 


AUTOM 


OTIVE DA 


ILY NEWS, THURSDAY, APRIL 30, 1931 


9 


ETD 


a 


Equipment--- Development 


High Temperature Knock 
Testing 


By DR. GRAHAM EDGAR 
Director of Research, Ethyl Gasoline Corporation 


The following, in part, is a paper{ Army data are omitted from 


presented before the nineteenth na- 
tional aeronautic meeting of the 
Society of Automotive Engineers re- 
cently held at Detroit. 
Introduction 
When the United States Army Air 
Force 
anti-knock gasoline (Y-3557-B) in- 
Volving the use of high jacket tem- 
peratures, relatively little informa- 
tion was available concerning the 
precision of the test, or the agree- 
ment among different laboratories. 
A short co-operative program was 
arranged, therefore, among several 
laboratories interested in 
_Ject, to determine for the types of 
fuel likely to be employed in meet- 
ing the army specification, 
Agreement to be expected from dif- 
ferent laboratories using the speci- 
. fied technique and a brief study of 
some of the variables to be met. 
The fuels studied were (A) a 
sample of straight run California 
aviation gasoline; ‘B) sample (A) 
plus 10 per cent. benzol; (C) a sam- 
ple of straight run Smackover gas- 
oline containing about 10 per cent. 
of Midcontinent gasoline; (D) sam- 
ple (C) plus 30 per cent. benzol, and 
(E) a sample of 100 per cent. 
cracked gasoline from Midconti- 
nent crude. 


a 


Experimental Equipment and 
Technique 
The Ethyl] “series 30” engine was 
employed in al) tests, as this is 
specified by the Army Air Force. All 
engines were standard except that 
used by the Air Force, which was 


fitted with thermocouples and spe- | 
(It was 


_Cial gasket arrangements. 
later found that the valve adjust- 
ment was also not standard.) 

The engine conditions were: 
Speed—600 r. p.m.; spark advance— 
14°; fuel—air ratio for maximum 
knock; jacket temperature—300° F.; 
compression pressure at full throttle 
—190-200 Ilbs.; knock evaluated by) 
the bouncing pin. 

The determinations made were 
(1) the octane number of each fuel, 
and (2) the amount of tetraethyl 
lead necessary to make each fuel 
equal 87 octane. The octane number 
determinations were made against 
actual octane and heptane blends 
in all cases. 

It was 
knock intensity 


recommended that 
employed be 


adopted its specification for | 


the sub-| 


the | terminations at 
advance as well as at 14 degrees and | 


| (b) 


the 
averages, since their engine was not 
standard and their inlet air was 
dried. 

It will be noted that Sample C 


| 
} 


| shows wide variation in the lead re- | 
A 


quirements to equal 87 octane. 


tility data from different laborator- 
ies indicated that this sample was 
not uniform, and later exchange of 
retained samples confirmed the fact. 
so that knock ratings on Sample C 
must be disregarded as far as agree- 
ment among different laboratories 
is concerned. 
Additional Data 

(a) The Standard Oil Company of 
California and the Standard Oil 
Company of Indiana made some de- 
22 degrees spark 

essentially the 


obtained results 


same. 
The Yonkers Laboratory of 
; the Ethyl Gasoline Corporation de- 
termined the octane 
|} requirement curve for the fuels, up 


|to 87 octane number. These data 


| are shown in Fig. 1. 


(c) The United States Army Air 


Force carried out some experiments | 


at other speeds than 600 r. p. m., 
and also made some measurements 
with the temperature plug instead 
of the bouncing pin. In general, the 
same order of results was obtained 
at 600 r. p. m. with both bouncing 
pin and temperature plug, but 
change in speed altered some of the 
|}ratings appreciably, and at 900 r. 
p. m. the temperature plug 
tbouncing pin did not always agree. 
Conclusions 

For Fuels A, B and D, represent- 
ing straight run fuels and benzo] 


| blends, the results of the different 


the | 
that | 


given by an 87 octane number fuel | 


at a compression pressure of about 
150 pounds. Several 
also made determinations 
somewhat different conditions of 
test in order to get some idea of the 
influence of different variables on 
the determinations. 

Humidity. air temperature, and 
barometer were reported, although 
no attempt was made to control 
these variables except in the 
of the U. S. Army Air Force data, 
in which the inlet air was dried 
with calcium chloride. 

Experimental Data 

The main experimental data are 
given in Table I. 
_ erage figures and deviations 
the average The United 


Ss 


States 


Engine 
Laboratory Number Sa 
a 

§1 

1 

2 


PPP Pr 


cmms 


Engine 
Number 


a 
« 


Sample 


| 


4 
. “! 


Ch rmmm mmm 


>| >>>>>>>>> 
* 


AVETAGE... cc cccccevee 


laboratories | 
under | 


case | 


together with av-| 
from ! 


S| 


a 


¢ Lokwin — 


|: 


|» 


- - — 


~w 


¢.C. TETRAETHYL LEAO 


ett tert 


TABLE I. 


Octane 
Number 


Octane 


Number Sample Sample 


7 c 
75 c 

( 
75 Cc 
7€ Cc 
75 .§ Cc 
i€ c 
76.5 i 


75.4 Cc 


TABLE II. 


CC Lead 
to Equal 
87 Octane 


CC Lead to 
Equa! 
8&7 Octane 
Number 


1.5 


Sample Sample 


eet te et ee es 
i 

ce ISAC A 

2 

@' aancannann 


comparison of the gravity and vola- | 


number-lead | 


and | 


Octane 
Number 


7) b 


#7 Octane 


CANADIAN SECTION, 
S. A. E., ELECTS OFFICERS 


April 29.—At 
the Canadian | 


‘Bench Miller 


Toronto, Canada, 
regular meeting of 
Section, Society of Automotive En- 
gineers, Frank G. Averill, factory | 
| manager Durant Motors of Canada, 
| Ltd., Toronto, was elected chairman 
| for the 1931-32 season. Other offi- 
| cers elected were: Vice-chairman, 
George W. Garner, chief engineer, 
| General Motors of Canada, Ltd., 
Oshawa; treasurer, W. E. Davis, | 
| also of General Motors, re-elected; 
secretary, Warren B. Hastings, On- | 
tario Motor League, city, also re- 
elected. A. S. McArthur is the re-| 
| tiring chairman. 


laboratories agree to an average 
deviation of about one-half an oc- 
tane number and a maximum devi- 

ation of about one octane number. 
| The agreement of different engines 
in the same laboratory is distinctly 
better than this. On Sample E, 100 
per cent. cracked stock, the agree- 
ment is not so good, and in one 
instance a discrepancy of four oc- 
tane numbers appears, although it 
|}is always possible that some unde- 
tected gross error affected this 
particular determination. 

The effect of moderate variations | 
in compression pressure does not 
seem large, and it is not possible to 
show any definite effect of air tem- 
perature or humidity. 

It was noted that the time lag in 
attaining equilibrium was sometimes 
several minutes when shifting from | 
lead-treated fuel to heptane-cotane, | 
but there was little lag when shift- 
ing from an untreated fuel to hep- 
tane-octane. 

The fuels show great sensitivity | 
to changes in fuel level in the car- 
buretor, and the fuel air ratio must | 
be adjusted with extreme care. MEETINGS FOR MAY 

Altogether, considering that most | 
of the laboratories have had rela- | ; 
tively little experience with high | New York City, April 28.—The fol- 
temperature ratings of aircraft fuels, | jowing is a list of the meetings an- 
the precision of the determinations | 
seems reasonably satisfactory. 


HARDINGE 


Hardinge Brothers, Inc Chicago, | 
has introduced a new motor-driven 
bench miller. Features include a| 
| fully inclosed headstock with V-belt 
| drive and a six-speed transmission, | 
with high and low speed controlled 
by a clutch, and additional speeds 
obtained by shifting one belt. The | 
|drive unit is mounted under the 
bench. 





tive Engineers for the month of 
| May: 
~5 NATIONAL MEETING 

Hotel Schroeder: spring 
| tion meeting in co-operation 
the National Society 

Technical sessions at 10.15 a. m. 
and 1.30 p. m. each day, with Dutch 
lunch and special entertainment on 
May 7 at 6.30 p. m., and production 
dinner on May 8 at 6.30 p. m., at 
which Dr. E. A. Ross, University of 
| Wisconsin, will talk on “Aspects of 
Economical Production as They | 
| Affect Present Conditions.” | 

SECTION MEETINGS 
Chicago, May 5 

Midland Club: 6.30 
entertainment. 

Factors Controlling Engine Carbon 
Formation—John O. Eisinger, labora- | 
tory engineer, Standard Oi] Company 
of Indiana. | 

Exhaust and Monoxide Gases— | 
| Arlyn H. Vance. 
Northwest, May 8 


New Washington Hotel, Seattle, 
| Wash.; dinner 6.30 p. m.; entertain- 
| 


produc- 
with 


dinner p. m.; 





CG. TETRAETHYL LEAD 


| 
ment. 


Scientific Adjustments of Carbu- 
reters—Professor F. G. Baender, 
head of mechanical engineering de- 
partment, Oregon State College. 

Wichita, May 8 

Allis Hotel; dinner 6.30 p 

Design Characteristics of 
num Alloys—Paul Thornton, 
engineer, Aluminum Company 
| America. 
Southern 
Alexandria 
} dinner 6.15 p. m.; 


m 

Alumi- 
sales 
of 


Octane 


Octane 
Number 


Numbe! 
80 


California, May 8 
Hotel, Los Angeles; 
entertainment. 


Sample 
E 
E 


Sample 


b 


7) 


D 
Db 
D 
D 
D 
D 


wn 


James C. Bennett, 
aepartment, 


| tive Equipment 
manager, automotive 

| Associated Oil Company 

Fleet Maintenance—Doy] Rishel 

Los Angeles Railway Company 

| Fleet Maintenance—Thomas 
MacKechnie, automotive 
Southern California Telephone Com- 

| pany. 

| Bearing Lubrication—Virgil Weissa, 

| 

| 


3 2) 23 23 22 27 3-3 


me RS WO ATL 


dD 


H 


CC Lead 
to Equal 
87 Octane 
Number 


CC Lead 
to Equal 
87 Octane 
yle Number 


CC Lead 
to Equal! 
Numbe! Samy 


Sample 


b 


e 


6 . ~4 
lubricating engineer, Standard Oil 


Company of California 
Cleveland, May 11 
Hotel Statler; dinner, 6.30 p. m.; 
entertainment. 
Description and Use of Stroboglow 


|; BePeeKRKEKNL 
BW) Settee 
a i 
Sei ewwanevene 


; applying switch 


$.A.E. ANNOUNCES 


nounced by the Society of Automo- 


| 
p. 


A Resume of Three Years of Re- | 
| ducing Costs of Operating Automo- | 


division, | 


Has Inclosed 


Headstock and Six-Speed 
| Transmission 


Bench Miller 


Left-hand cutters can be used by 
to a standard re- 
versible motor. Collets interchange 
between the cutter head of the mill- 
ing machine and the dividing head. 

The working surface of the table 
is 3'sx4x6!4 inches. Speed changes 
range from 240 to 1.725 rotations a 
minute. The machine weighs 105 


| pounds. 


— 


—L. R. Quarles, research laborator- 
ies, Westinghouse Electric and 
| Manufacturing Company. 
Highways of Cuyahoga County— 
| Dr. J. Gordon Mackay, director Re- 
'gional Highway Bureau. 
Detroit, May II 

Book-Cadillac Hotel; dinner 
m.; entertainment. 
Race Cars for 1931—F. S 
berg, vice-president 
Inc. 

Factors Affe¢ting 
Combustion—D. M. 


6.30 
p. 
Duesen=- 
Duesenberg, 


of 


assist- 


Efficiency 
Pierson. 


}ant chief electrical engineer Chrys~ 


ler Corporation. 

New Instrumentation for Measur- 
ing Efficiency of Combustion—Dr. 
Miller Reese Hutchison, Hutchison 
Laboratory. 

Philadelphia, May 13 

Demonstration of the autogiro at 
one of the flying fields, location un- 
decided, followed by a dinner at 6.30 
p. m., at which a paper on the auto- 
giro will be given by Agnew E. Lar- 
sen, chief engineer Autogiro Com- 
pany of America 





Baltimore, May 15 
Lord Baltimore Hote); 
m.; entertainment 
_ Developments in High-Compres- 
sion Engines—Ear! Bartholomew, di- 
rector of research Ethyl] Gasoline 
Corporation. 
Canadian, May 26 
Royal York Hotel, Toronte 
|} The New Airplane Ski 
|Perry, general manager 
| Coach Lines, Ltd. 
The Ottawa Laboratories in Rela- 
tion to Aviation—Prof. J. H. Parkin, 
assistant director department of 
|physics, National Research Council 
of Canada. 
| Aviation—An address 
|Col. W. A. Bishop. V. C 
M. C., D. F. C., Toronto. 
Pittsburgh, May 21 
Annual frolic; 
Indiana, May 
Hotel Severin, Indianapolis; 
ner, 6.30 p. m.; entertainment. 
| Races of Other Days vs. the 500- 
Mile Race—Bert Dingley, vice-presi- 
dent Stutz Motor Car Company. 
Metropolitan 
Date and location undecided 
| F. Van Rossen Hookendyk. engi- 
neer, naval architect and designer of 
| small Diesel engines, will talk on 
Diesel engines. 
Oregon 
Multnomah Hotel, Portland: 
ner, 6.30 p. m.; entertainment 
{not announced, 


dinner, 6.30 


—-R G, 
Colonial 


bY 
D 


Lieut, 
s. O., 


location undecided 
22 

| . 
din- 


} 


din- 
Date 
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New Profits in Delivering Building Materials 


In view of the opening of the spring and summer and building season 
at this time and the anticipated marked increase in public works, this 
report of a survey conducted by the General Motors Truck Company, 
Pontiac, Mich., covering the profits from delivery of building materials, 
is especially timely. Automotive Daily News is pleased to present this | 
entire report in serial form. Complete text of this report in pamphlet 


form is available at all General Motors Truck Company's dealers and | 


distributorships. 


Hie building material dealer who keeps records of the 
type indicated in the accompanying chart has a never- 
ending source of helpful information—if he will take advan- 
tage of it. In too many instances where some form of record 


system is used, the system becomes simply a formal routine | 


of posting and, therefore, is eventually dropped as “‘not worth 
while.”’ ¢ 
The big need in the average build- | 
ing material establishment is for 
some one person to assume the re- 
sponsibility of interpreting records 
and carrying out necessary changes | and maintenance. 
made evident by the records. That! The comparative operating cost of 
person must, of necessity, know the | various makes and models of trucks 
factors in truck operation, which a guide to sound future buying. 
make for profit and loss—such fac- A record of accident, repair and 
tors have been’ discussed | Cther costs—the basis for a profit- 
throughout this report. For ex- | able driver bonus system. 
ample. a careful reading of this re- A clear picture of the cost of idle 
port in the light of what truck rec- time —a guide to the purchase of 
ords can reveal will yield the fol- | time-saving yard equipment. 
lowing tvpes of information for An accurate picture of the effect 
which sound records are valuable: of delivery mileage on profits—the 
The cost of truce koperation or de- | key to establishing the limits of the 
liveries in relation to other costs 


dealer's trading area. 
: : A record fo ac ‘uck repair 
and net profit of the business—a! 4 record for each truck of repai 
guide to revision of prices and op- 


costs, work accomplished, fuel ard 
é »tner ems—each a 
erating set-up ; oil an@ other items acl 
— ; laa ii Pom key to the profit possibilities in buy- 
Tire cost of truck operation or de-', * aaa : 
Stems handled by the yard—a key ing new equipment to replace old 
ee woes “ |equipment, and a guide to the type 
for determining prices and profit 
possibilities of items handled. 


of new equipment likely to be most 
ee . profitable 
The nature and extent of delays 

and idle time on peak days—a guide 


These are only the outstanding 
: items revealed by careful interpreta- 
to adjusting personnel and operat- 
ing set-up. 


tion of records. There are many 
a others, each a valuable factor 
The extent and 

idleness during dull 


eliminating losses and 
profits. Each helps to 
guide to directing sales effort, cost of the delivery operation, 
ing off and employing drivers, now constitutes so large a part 
scheduling major repairs. the average dealer's total cost 
The cost of trucks used only doing business. 
relatively short periods—a key Any single activity 
hiring versus owning trucks tutes 30 to 50 per cent 
handle peak rushes. »f a business 
The cost of repairs on each truck rost 
—an indication of (1) driver han- 
dling, (2) dependability of the make 
ot truck, (3) suitability of the truck 
to handle the work assigned to it 
An accurate record of wages—a 
key to the profit or loss in the use 
of helpers. 


“The comparative cost of repair 
and maintenance done outside and 
done in the dealer's own shop—a 
guide to possible savings in repair 


is 


costs 


of enforced 

seasons—a 
lay- 
and 


cost 
reduce the 
which 
of 
of 
for 

to 

to 


which consti- 
of the total 
is worthy of 


expense 
and constant 


accurate 
watchfulness 


CREATING PROFITS BY SOUND 


BUYING 
Tee 


stu 


-ecords 


building material dealer who 


the lines suggested so far in this 


PRACTICAL COST RECORD SYSTEM FOR 
TRUCKS SHOU LD— 


A 


—Show the following actual costs for each truck on a daily, 


monthly, and yearly basis: 


Fixed Expenses Running and Maintenance Salaries and Wages 


Drivers 

Helpers 

Supervision and 
management 


Gasoline 

Oil 

Maintenance 

Repairs (parts and labor) 
Washing (labor and supplies) 
Painting 

Tire Costs 


Depreciation 
Interest on the 
investment 

Taxes 
Licenses 
panes 
Garage rent 


—Show the following record of work accomplished for each truck 
on a daily, monthly, and yearly basis: 


Tons or other units delivered Miles operated Hours operated 
—Show the following indices of profit or loss: 
Cost per ton or other unit delivered Cost per mile operated 
Cost per unit delivered of each type of commodity handled 


in the yard 
—Be based on four types of records: 


1 A daily record of fuel, oil, loads, mileage, operating time, and 
drivers’ and helpers’ wages. The simplest way to record this 
information is to have the dispatcher clip together each driver's 
daily report and his delivery tickets. If the daily report corre- 
sponds in general detail to the one shown on page 11 of this 
report, the bookkeeper can take from this record (1) mileage, 
(2) oif put in, (3) gas put in, (4) the number of the truck driven 
by the driver. If the delivery ticket is similar to the one shown 
on page 7 of this report, the bookkeeper can take from the 
driver’s signed slips a record of (1) time, and (2) loads. 


A monthly summary for each truck of the points listed above, 
under item 1. 


An accurate shop record based on time tickets and parts charges, 
if the dealer has his own shop; or based on itemized statements 
if the work is done outside. These charges should be carefully 
assigned te the proper trucks when they come in, and should be 
posted each month together with any overhead, supervision 
or management charges arising from the shop. 


4 An accurate record of all fixed expenses and supervision charges 
against each truck, to be posted monthly. 
—Be studied frequently with these points prominently in mind: 
—the work accomplished by each truck and the cost of producing 
the work. 
—the possibilities for lowering the cost per mile or per unit de- 
livered by 
(1) increasing the work output, or (2) decreasing costs. 


This table of cost record systems was referred to in yesterday’s | 
installment, 


in | 
increasing | 


lies his truck operation along | 


| report will frequently find that de- 
fects an@ shortcomings of his present | 
frewse equipment are in a large 
measure responsible for losses in 
his delivery set-up. Slow speed trucks 
j trucks with poorly designed bodies, 
trucks which are difficult to drive 


and maneuver, trucks with high re- | 


| pair expense—thesSe and other fac- 
tors reduce the amount of work ac- 


complished and increase the cost of | 
Moreover, | 
wher¥ the ol@ truck operates | 


'getting the work done. 
even 
with a fair 
new designs and 
improvements may make investment 
in new truck equipment desirable 
from the standpoint of greater 
profit possibility. 
Five Steps in Sound Buying 
is plain, therefore, that 


degree of satisfaction, 


It the 


operator of trucks should look upon | 
the buying time as an unusual op- | 


making marked sav- 
truck Operation. 
is the one time 


for 
his 
time 


portunity 
ings in 
buying 
which he 
losses, and it is the 


he can take advantage of new en- 


gineering developments which spell | 


opportunities for increased profit 
And yet, in spite of these very 
obvious facts, many truck operators 


look upon buying as a routine mat- | 
of replacing old trucks and are | 


ter 
largely guided by 
founded likes and dislikes, 
say. Buying based on 
choice of that type will be profitable 
buying only if 
the buyer 
There is only one way to insure a 
protitable truck purchase—by care- 


prejudice, un- 
and hear- 


ful study of all the facts to deter- | 


mine the one truck best suited to 
j|handle the work to be done. 
Getting a truck or trucks suited 
to the job to be done involves two 
closely related steps: (1) 
and 


} important, 
Study of defects 


produce a loss; (2) study of features 


to demand in new truck equipment | 
The | 
truck design | 
any | 


in order to assure 
specific features of 
which will prove profitable for 
jone dealer or for any one type of 
delivery are to some extent depen- 
dent on individual conditions. Dur- 
ing this’ investigation, however, 
special attention was given to find- 
ing out those features of design, 
onstruction and performance which 
{dealers felt were highly important 
to consider 
| ¢ equipment. 
j}askeq of 


a profit. 


Two 
almost 


questions 
every dealer 
tacted: “What defects of 
present equipment lead to losses?” 
“What would you look tor in 
equipment to overcome 
and get more profitable 


con- 


and 
|} new 
| losses 
sults?” 
| Many 
|} questions. The point which 
[up most frequently and were 
the most emphasis are shown 
| the accompanying box, “Features to 
Watch in Buying Trucks.” It will 
pay every dealer—and all those 
his organization who take part 
truck buying—to study these 
tully and refer to it when buying 
new equipment. 
(To be Continued) 


BUS TRANSPORTATION 


re- 


in 


FOR SCHOOLS STUDIED 


Atlantic City, N. J., April 29 
Asserting that the bus situation 
the most important problem in the 
Charles Elliott, state 
commissioner of education, received 
a report at the session of county 
school superintendents and helping 
teachers at Haddon Hall, prepared 
by a survey committee on the situa- 
tion. If,Mr. Elliott approves the 
recommendations the report will be 
Submitted to the state Board ot 
Education for action. 

“Because schools are being devel- 
oped in this state in all centers,” he 
said, “the manner of transportation 
is becoming increasingly important. 
While hundreds of schoo! children 
are daily being conveyed to the 
schools, it is incumbent on the 
school authorities to provide the 
safest means possible.” 


is 


school system, 


BUS TAX 
April 


IMPOSES 
Richmond, Va., 
The Petersburg (Va.) city council 
| has approved an ordinance to 
the passenger bus lines in the city 
ou a capacity carrying basis. 





new engineering | 


The | 

at | 
can plan to eliminate past | 
one time that | 


haphazard | 


luck or chance favor 


shortcomings | 
in present equipment which tend to} 


in the purchase of new | 
were | 


your | 
those | 


answers were given to these | 
came | 
given | 
in 
. ' 
in 


care-| 


29 (UTPS).| 


tax | 


FEATURES TO WATCH IN BUYING 


TRUCKS 


The following sources of loss from truck equipment and points to watch 
in buying new equipment were compiled by summarizing the opinions 


of many dealers during this survey. 
- 


Sources of loss 


Watch these points when buying. 


SUGGESTIONS FOR SOUND BUYING 


Losses from this source are present in almost every 


yard. 
Unsuitable 
capacity 


driver effort; 


Body 
equipment 


drivers. 
ments, 


of things—lack of 
tire equipment, 
ratios. Every bit 





The balance 


designed to give 


Gear ratios 


ratios 


Over-capacity and under-capacity 
hauling to be done both mean a loss. 
| carefully to determine the most frequently occurring 
load weights for each type of truck, and buy capacities 
suited to the loads to be hauled. 


between 
largely determined by rear axle gear ratios. 


| going also tend to reduce speed. 
limit pulling power. 


for the 
Study records 


Dumps that get out of order or require extra time and 
bodies which slow up loading and un- 
loading; bodies which demand extra steps and extra 
heavy work for the driver—all these mean _ losses. 
Before buying, spend at least a few hours studying 
loading and unloading operations and talking with 
Make notes of defects and possible improve- 
Then see that the new body is right. 


Costly slow speeds may be the result of any nu#ber 


power, obsolete engine design, solid 


inadequate brakes, or unsuitable gear 


of additional speed that can be 


gained without sacrificing any degree of safety means 
time saved and more work accomplished. 


output is 
Ratios 
high pulling ability under heavy 
And high speed 
Gear ratios should be 


speed and power 


selected to fit the probable operating conditions of 
the truck with the best practical balance between 


speed and pulling 


Ineorrect body mounting. 


ability. 


is all too common. Body 


mounting which throws the weight of the load too 
far forward or backward taxes tires, makes steering 


Load 
distribution 


with specifications 


difficult, places a strain on axles and springs, reduces 
brake efficiency, and otherwise harms the truck. Be 
sure that bodies are mounted 


strictly in accordance 
supplied by the truck manufacturer. 


Cabs which become loose and do not afford comfort 


and protection 
morale. 


, as the driver is willing to do. 


| satisfied. 


for the driver tend to lower driver 
A truck can accomplish only as much work 


It pays to keep drivers 


Axle breakage is one of the building material dealer’s 
| most common and most costly sources of repair loss. 


| Be sure axles are 
| proportion of the 
over them, Then 


Heavy hauling, 


rated and guaranteed to carry the 
load and truck weight distributed 
avoid overloading at all times. 


especially under the extreme condi- 


tions frequently encountered by materials trucks, de- 


mands 


dependable 


clutch performance. Simplicity 


and sturdiness of design; freedom from plate warping; 
'and tofigh, durable friction surfaces are desirable. 
| Pedal action should be as stiff as is practical for 


driving comfort, 


Power output 


MACK FORCE RESELLS 
EXCHANGE UNITS FROM 
COPIES OF LIST SHEET 


In selling used trucks taken in ex- 
change deals, the Mack Interna- 
tional Motor Truck Corporation, 
Philadelphia branch, 42d Street and 
Woodland Avenue, provides each 
salesman with a complete list of all 
such units worth re-selling. 

While all have copies of the 
as soon as one salesman makes 


same 


list 
he notifies the salesmanager 
is stricken off the 
Should more than 
happen to 


a sale 
}and that truck 
list on all copies. 
one salesman, however, 
receive an order from a _ prospect 
for the same truck, at the same 
time, naturally that “order showing 
the largest figure is accepted. It 
is explained to the disappointed 
prospect whose order has been re- 
jected that the truck has been sold 
elsewhere and an effort is made to 
suit him with another unit. The 
chances for such double or multiple 
placing of an order, however, are 
very remote. Of course, the sales- 
man usually brings the prospect to 
' the plant to examine the truck and 


in order to prevent clutch “riding.” 


Power output is important both to good periormance 

| and to long life with freedom from costly repairs. The 
power demanded by different capac ities varies, but a 
/sound measure of efficiency for any two trucks of 
| equivalent capacity rating is the horse power per 
| thousand pounds of chassis weight of the truck. 


| have it demonstrated before the 
sale is effected. 

The list of used trucks carried by 
each salesman shows under the 
proper headings the following data: 
Each truck’s make, tonnage, year 
of production, chassis number, type 
of body, tires, “remarks” concern- 
ing it, condition and selling price. 
A down payment of from 20 to 25 
per cent. is required from the ac- 
tual purchaser. 

The stock of used trucks in gen- 
eral is kept off the selling floor 
where the new models are displayed 
and in the rear section of the plant. 
| Both new and used trucks are sold 
by the members of the selling force. 
Each salesman has a list of 200 to 
250 prospects upon whom he must 
call every thirty days, while Mack 
truck owners are called on at least 
every ninety days. 


OPENS NEW BUS ROUTE 

New Britain, Conn., April 29.— 
Northeastern Stages, Inc., has 
opened a new bus route connecting 
this city and Hartford with New 
York and New Bedford, Fall River, 
Providence, Willimantic, Manches- 
ter, New Haven, Bridgeport, Stam- 
ford, Port Chester, White Plains 
}and Yonkers. The line’s New York 
terminal is the Hotel Cadillac at 
Broadway and 43d Street, 
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Ford heres Sales Double in New England in “March 


Retail sales of new Ford | 


passenger cars in the six New 
England states in March were 
more than double what they 
were in February, 


Tells of New F eature 


— _ 


| 


according | 


to complete registration re-| 


turns now available from all 
the states. 
Registrations of new Fords in New 


England states in March 


totaled 


2,194, as against 2,556 in the preced- 


ing month, a gain of slightly more 
than 100 per cent. 
run sharply below a year ago, how- 
ever, the March total comparing 
with 7,599 in March, 1930, a falling 
off of 31 per cent. j 

For the first three months of the 
year, Ford registrations in the six 


states aggregated 9,303, as compared | 


with 13,505 in the corresponding 
period of 1930, a decline of 31 per 
cent. Thus the March rate of de- 
cline was the same rate as that 
for the first quarter. 
Connecticut reported 
registrations in March, 
389 in February, 
cent., 
year ago, off 42 per cent. 
first three months, Ford 
this state totaled 1,510, as 
2,508 a year ago, off 39 per cent. 


791 


as against 


For the 
sales 


Registrations in Maine in March | 
in Febru- | 
ary, a gain of 73 per cent, and com- | 
off 10 | 


were 382, as against 221 


paring with 425 a year ago, 
per cent. For the first three months, 


Ford sales in this state showed an | 


increase over a year ago, a 
665, as agaipst 607, a gain of 9.5 
per cent. 
Massachusetts reported 
an in- 
com- 
off 31 


as against 1.287 in February, 
crease of 144 per cent., and 
paring with 4,566 a year ago, 
per cent. 
of this vear. sales totaled 5,442, 
compared with 8,139 in the 
period in 1930, a decline of 
cent. 
Another 
crease in the 
a@ year ago was 
with a first-quarter 
against 749 a vear ago, a gain 
8 per cent. March registrations 
were 338, as against 341 in March, 
last year, off less than 1 per cent., 


as 


report an 
this car over 
Hampshire 


State to 
sales of 
New 


and comparing with 438 in Febru- 


a decline of 22 per cent. 

Rhode Tsland 
amounted to 426 in March, as 
against 170 in February, an increase 
of 150 per cent., and comparing with 
677 in March, 1930, a drop of 37 per 
cent. For the first quarter of this 
year registrations totaled 671, as 
compared with 1,092 a vear ago, off 
38 per cent. 

Vermont reported 
123, as against 51 
gain of 140 per cent 
with 223 a year ago, 
For the first three months of the 
year registrations were 205, as com- 
pared with 410 in 1930, a drop of 50 
per cent. 

The following tabulation com- 
pares registrations of new Ford pas- 
senger cars in the six New England 
states for the first three months of 
this vear as compared with the cor- 
responding period of 1930: 
CONNECTICUT 

1931 
330 


ary. 


March sales of 
in February, a 
and comparing 
off 45 per cent. 


1930 
419 


"99 


4 


January 

February 

March 
Totals 2,508 

January 

February 


Totals ere 
MASSACHUSETTS 
.1,021 
1.287 2,142 
3,134 4,566 
5 442 8,139 


January 

February 

March 
Totals 


50 
358 
341 
749 


January 
Fe bruary 
March 
Totals sata 
RHODE ISLAND 
125 
290 
677 


January 
February 
March 


,092 | 


January 

February 

Cs ce cdndeconenenes 
cece ene eeeans 


120 


410 


a gain of 100 per | 
and comparing with 1,367 a) 


in | 
against | 


registra- | 
tions in March amounting to 3,134, | 


For the first three months | 


in- | 


total of 810, as | 
of | 


registrations 


1,367 | 


67 | 


Sales continued to 


ANNOUNCING -— 


the installation of the 


HYDRAULIC PRESSURE 
LUBRICATION SYSTEM 


Ford 


We are now in a position to give 
Chevrolet owners the very finest, 
most thorough-going and efficient 
lubrication fob obtainable any- 
where —and for only a dollar! 


A new hubrication system—repre 
senting the very las word in 
modern scien- 
tific oilingand 
greasing 
equipment— 
has just been 
installed in 
our 


service 


department. 


Every Chevrolet owner knows 
how important it is to have his car 
properly lubricated. Many do not 
realize that the Chevrolet chassis 
has 33 vital points that must be 
olled and greased at regular in- 
tervals. Obviously, 
place to come to have that dcne. 


this is the 


Not only is our equipment the 
very best obtainable, bur Chev- 
rolet mechanice are the only 
ones who know precisely when, 
where and” how to lubricate ali 
these 33 vital points. Brmg in 


your car NOW! 


F. C. DEMAREST & CO., Inc. 


AIN AND WARD STS. 


similar | 
33 per | 


F. C. DEMAREST & CO., INC., 
used both the newspapers 
Chevrolet owners in its territory 


feature. The concern’s ad, 3 


NEBRASKA, IOWA FORD 
DEALERS HOLD SESSION ; 


Lincoln, Neb., April 29.—Approxi- 
mately 150 Ford dealers of Nebraska 
and Iowa met at the Cornhusker 
Hotel and heard George M. Irving 
of San Francisco, sales expert, speak 
on sales psychology. 

“Psychology in modern 
essential,” he said. “The 
salesman must first get 
himself, however, before 
to make a_ favorable 
upon his customer. Less than 5 
per cent. of the men in the United 
States make more than $40 a week 
and this may be attributed chiefly 
to lack of adequate knowledge to 
cope with the problems which daily 
confront the responsible executive 

“Loss of a sale or sales from one 
firm to another.” he said, “is caused 
in many cases by a listless or 
ferent attitude on the part 
losing dealer. More than 
cent. of sales lost are lost 
manner.” 

J. A 
divessed the 
workings of 
tion recently 
Ford Motor 


selling 
successful! 
right with 
he can hope 
impression 


the 
per 
this 


of 
47 
in 


McFaddin of Omaha ad- 
group and explained the 
the finance organiza- 
authorized as official 
Company Finance 
Company. R. R. Anfin, also otf 
Omaha, spoke on sales promotion, 
and George A. Liles. Omoha branch 
manager of the Ford company, pre- 
sided 
planned for the future. 
CHEVROLET 
HEADS A. D. A. 
New Brunswick, N. J., April 29.— 
Frederick A. Russell of the Russell- 
Chevrolet, Inc., was re-elected pres- 
ident of the New Brunswick Auto- 
mobile Dealers’ Association at a 
meeting in Hotel] Klein. Othe: 
cers re-elected are: 
| Newton B. Smith; 
De Angelis: secretary, 
Members of the association 


A. RUSSELL, 
DEALER, 


F. 


treasurer, 
R. B. Russell. 
dis- 


trade. 


Phone 2- 


Chevrolet 
and the direct mail list to 


columns by 
_ above 


HEAR TALK ON SELLING 


is | 


indif- | 


Three follow-up meetings are | 


offi- | 
Vice-president, | 
Harry 


1537-8 HACKENSACK 


dealer in Hackensack, N. J.. 
inform the 
addition of a new service 
10 inches, is reproduced 


of the 


CHEVROLET SALES GAIN 
IN MISSOURI, KANSAS 


Joplin, Mo., April 29 
in in recent 
ported by Chevrolet 
from dealerships in southwest 
and southeast Ka 
promotion conference 


A pick-up 


sales weeks was re- 
sales managers 
Mis- 
nsas at a 


souri 
sales here. 
New sales methods were 
by E. A. Mimnicht Kansas 
branch sales manager, and H. J 
Evans, sales promotion manager of 
the Kansas City zone. Other 
managers who spoke were Fred 
Cann of Springfield, Mo.: 
Wolff of Fort Smith. Ark., and 
Donahoe of Pittsburg, Kan. 


FORD DEALERS REPORT 
FAVORABE OUTLOOK 


discussed 


of City 


sales 

Mc- 
Cecil 
Jack 


29 


Favorable 
this 


April 
motoi 


Joplin, Mo., 
outlook for 
district 


car sales 


by 


in 


was reported Ford deal- 
southwest 
Kansas at 
here this week 
Pearson of the 


Ford Motor 


in twenty towns of 


Missouri and 
a sales conference 
conducted by E. R. 
Kansas City branch, 
Company. 

Plans for advertising 
promotions to increase district 
tribution of Ford cars were dis- 
cussed. Pgarson described vari- 
ous mediums of promotion and re- 
ported that sales for the Kansas 
City Ford branch for the past 
month showed a 35 per cent. in- 
crease over the preceding month 
Approximately 100 men, dealers and 
members of their forces, at- 
tended the conference. 


ers 
southeast 


and ale: 
dis- 


sales 


SELLS FORD FLEET 
Lincoln, Neb., April 29.—Rogers 
Motor Company, 18th and O Streets 
has sold a fleet of eight Ford de- 


223 | cussed conditions pertaining to the | livery trucks to the Gold & Co. de- 


partment store of this city. 


|a seasonal 
| gnd comparing with 3,881 in March 


| these 
|compared with 8,048 in the corres- 


| Idaho, 


Studebaker’s Retail Sales 
Hold Close to Last Year 


TEW YORK, April 29.—Sales of 
new Studebaker passenger cars 
at retail in the United States con- 
tinued to set a fast pace in March, 
according to the Automotive Daily 
News’ registration returns from 
thirty-five states and the District 
of Columbia. 
Retail deliveries of the Studebaker 
these states, as revealed by the 
actual registrations, amounted to 
3.311 in the reporting states for 
March, as against 2,168 in February, 
upturn of per cent., 


in 


Je 
of last year for the same states, a 
decline of only 14 per cent 

For the first three months of this 
year, Studebaker registrations in 
states amounted to 7,648, ‘as 


ponding period of 1930, a decline of 
only 4.9 per cent. 

Eleven states and the District of 
Columbia reported that Studebaker 
sales at retail in March were great- 
er than in the corresponding month 
of last year. These states were 
Florida, with twenty-three registra- 
tions, against seventeen a year ago: 
with seventeen, against 
eleven; Minnesota, 173 to 133; Ne- 
vada, ‘ten to six; North Carolina 
fifteen to seven; Oregon, fifty to 
thirty-six; Rhode Island, forty-nine 
to forty-two; Texas, 165 to 136: 
Utah, thirty-two to twenty-nine: 
Virginia, fifty to forty-one, and 
Washington, 109 to 106, and the 
District of Columbia, thirty-seven 
to nineteen. Ohio registrations were 
227, as against 230 a vear ago. 

In seven states and the District 
of Columbia, Studebaker registra- 
tions in the first quarter of this 
year were greater than in the cor- 
responding period of last. 

These were Florida, 
Minnesota, 269 to 216; 
Carolina. 46 to 36; Oregon 
116; Rhode Island, 76 to 
56 to 48; Washington, 277 
and the District of Columbia, 
to 68. 

Following 


73 to 
North 
125 to 
Utah 
219. 
105 


states 


56; 


m- 
fae, 
to 


are new Studebaker 
registrations in the thirty-five states 
and the District of Columbia for 
March, 1931, March, 1930, and Feb- 
ruary, 1931: 
Feb 
1931 
14 
12 


Mar Mar 
1931 1930 
Alabama 32 
Arizona 36 
Arkansas 3 8 
California 633 
Connecticut 147 
Delaware 10 
Florida 
Idaho 
Illinois 
Indiana 
Towa 
Mie aryland: 
Massachusetts 
Minnesota 
Missouri 
Montana 
Nebraska 
Nevada 
Hampshire 
New Mexico 
North Carolina 
North Dakota 
Ohio 
Orevzon , 
Pennsylvania 
Rhede Island 
South Carolina 
South Dekota 
Texas 
Utah 
Vermont 
Virginia 
Washineton 
West Virginia 
Wisconsin 
Dist. of Colum bi 1a 


New 


Totals 

Stude- 
same 

of this 


new 
the 

rter 
last 


1931 


foliowing are the 
eistrations in 

the first qua 
comparea with 


The 
bake) re 
States fol 
year, aS 
1930 

113 
138 

60 

692 
902 


a0 


14 
56 


Alabama 
Arizona 
Arkansas 
California 
Connecticut 
Delaware 
Florida 
Idaho 
Dilinois 


40) 
$97 | 


502 
208 
188 

73 


Indiana 

Iowa 
Maryland 
Massachusetts 
Minnesota 216 
Missouri 467 
Montana 1 3 
Nebraska 3: 180 
Nevada 41 
New Hampshire 42 
New Mexico.... 24 
North Carolina 36 
North Dakota 54 
Ohio 629 
Oregon 2 116 
Pennsylvania 5 £28 
Rhode Island.... { 72 
South Carolina 

South Dakota.... 

Texas 

Utah 
Vermont 
Virginia 
Washington 
West 
Wisconsin 
District of Columbia 


Totals... 


DE VAUX ANNOUNCES 
MANY NEW DEA? ERS 


Grand Rapids, Mich., April 
De Vaux-Hall Motors announces the 
appointment of the follewing new 
dealers: 

E. E 
Gary. 
Inc., 


»a 


6233 Washinetor 
Motor Sales, 
Wyandotte, 
Richmend, 
=. 
Pau) O. 


Price, 
Ind.; Eastman 
150 Maple St., 
Mich.; Oscar Olien, New 
Wis.; Hoffer Brothers, Ilion. N 
Emmet Brazie, Utica, N. Y 
Henry, 371 East King St., Lancaster, 
Pa.; C. H. Arthur Motor Sales Com- 
pany, Lowville. N. Y.: Russell Motor 
Sales, Inc., Beloit, Wis.: E. J. Namey 
Motor Sales, Sturgis, Mich.: C. L. 
Harris, Franklin, Mass 

Decker Motor Sales 
1234-36 Woodward, Detroit 
Roval Motors Corporation 2382 
Hudson Boulevard, Jersey City. N. 
J.: Roxy Motor Car Company. Inc., 
434-G Harrison St., Harrison, N. J.: 
Pcter Turpan, 230 East Blackwell 
St., Dover. N. J.: Cobleskill Garage 
Company. Cobleskill. N. Y.: Hornell 
Auto Mctal Works, Hornell. N. Y.; 
Marsh's Garage. Stroudsbure. Pa.: 
Maurer Motor Company. Astland, 
Pa.; Kevstone Motor Car Com- 
pany, Columbia, Pa.; A. E. Miller 
Motor Company, 3126 6th Ave Prov, 
2 

Samuel Corelli, 
Forest Kresge, Savlor 
C. Bolle Ine P 
Yaman & Feinberg 
Cayonne. N. J.: Detroit's Gnrace. 215 

h St.. New Dorp. S. I.: Det 
Garage, 197 Bay St., Tompkinsville, 
Ss. ] 


N. J. NOW HAS 858,84] 
CARS, TRUCKS, BUSSES 


St., 


Company 
Mich 


Gowanda, N. Y.; 
burg P; . z.. 
latisbureh, N. YZ.; 
851 B away, 


Oe 


oli'’s 


Trenton, N. J. Apyil 29.—- Oificial 
ires compiied to Gate on the mo- 
cor vehicles in this state &58.- 
£41 registrations. Of these there are 
714.923 passenger. 122,909 
cia] and 11009 omnibus 
leading volume of vehicles is 
county, where there care 


Union 
368 yvehicies cn the state hist 


SHeMW 


mmwiere- 
The 

in 
66,- 


ct 


yy 


7OV. ROOSEN’ LY STARTS 
ELKS CROSS-COUNTRY TOUR 
Pougbkepsie, April 29.—COilicially 
tarted Gov. Frankiin D. ! 
velt at 2 oclock Monday from 
home in Hyde Park, three ¢; 
comprising the Purple and White 
Fleet, left here bound on ; 
muitaneous transcontinental tour 
end July 6 in Seattle. Wash 
1! annual Elks Grand Lodec 
vention is being held. 


bD. iM eC. 
ns 


rs 


si- 
to 
where 
Con- 


STUDEBAKER DISTRIBUTOR 
IN LARGER QUARTERS 
Erie, Pa., April 29.—The Cham- 
pion Auto Sales Company, Stude- 
baker distributor, has removed to 
new quarters at 12th and Sassafras 
Streets, where a modern sales:oom 
and service station has been pro- 
vided. The firm is distributer for 
Studebaker in Erie and northwesi- 
ern Pennsylvania. 
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He is old. It doesn’t matter how you pep him 
up, once he’s old he loses his speed and his value 
as a racer and champion. 

News has great value when it’s still news. 
Speed in collecting and transmitting it is vital. 
When it’s old its value is lost. Business news 
particularly must be propagated quickly so that 
business men can act on it. Registration figures, 
engineering news, factory news, news of shop 
equipment, parts, accessories, news of dealers 
and distributors must be sent to the industry as 
quickly as possible to be of greatest value to busi- 


ness men. 
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That is the sort of service that Automotive 
Daily News gives its readers. In factories alone 
there are over 9,000 readers. In dealer and dis- 
tributor establishments there are nearly seven 
readers for each copy. Everyone wants to get the 
news quickly and they get it through Automotive 


Daily News. . 


‘This service produces a high degree of read- 
er interest. Visibility of all copy and the large 
size page help further to give advertisers the 


basic advantage of a good selling medium. 


aily News 


350 HUDSON ST., NEW YORK CITY 


EASTERN OFFICE 
J. Edwar! Schipper, Mer. 
350 Hudson Street 
New York City 


The Advertiser Is Served Best by the Paper That Serves Best 





